The International Shoe 


@ This “best seller” in a group of newly-intro- 
duced Arch Preserver Shoes utilizes Darex 
Heel Seat Material to procure its stylish ex- 
tended and wheeled heel seat. Made entirely 
of new leather fibres and resin binders, Darex 
Heel Seat Material takes and holds wheeling, 


’ 
i 
i 
: 


maintains its sharp clean line, takes and holds 
a fine edge polish. Water-repellent, it will not 
swell or distort. 

Darex Heel Seat Material helps you make 
sales by up-grading the shoe without inflating 
the price. 


DEWEY and ALMY 
CHEMICAL COMPANY 


Cambridge 40, Massachusetts * Montreal 32, Canada 


and Leather Weekly 
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Style No. 288. Handsome 
Bond Street Blucher, leathered 
in Eisendrath’s deep-toned 
Puritan veal. Double sule, 
combination rubber heel. 


DAREX 
T.M. Reg. U.S. Pat. Off. 
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STITCHED 


Mr. Manufacturer: 


In the keen competition of the children’s 
shoe market, a popular sole with a well 
known brand adds luster to your own 
brand name. Sturdy Avon Du-Flex CLEAT 
comes in styles for 2 unit cementing or 
stitching, without a midsole, and it belongs 
on your best grades of.children’s shoes. 

AVON SOLE COMPANY + AVON, MASSACHUSETTS 
’ For forty-one years specialists in fine cole moterials 


' 


The FASHION 
ACADEMY 
GOLD MEDAL AWARD 
for 1952 


avon Du flex 


CLEAT 


Many a mother who let her youngster influence the purchase 
of the first pair of shoes with Avon Du-Fiex CLEAT Soles now 
looks for them when she buys the child new shoes. 


is the reason. . 


and Avon's superior Du-Flex Gristle compound is responsible 
for that extra, sales-making wear. CLEAT Soles are resilient 
and tough. The cleats hold their shape, don't run over or 
break. The kids like their massive looks, and the extra light- 
ness that makes them wonderful for play. Mothers like the way 
their toughness saves shoes and shoe money. They also make 
ideal golf soles for men and women. 


When you sell children’s 


shoes with CLEAT Soles ADV ERT ISED IN 


you have two helpful sales 
clinchers — the design 
that sells the youngsters, 
ond the Avon DuFlex 
Solemark of Quality that 


sells mothers. 


not on all shoes... just the best ones 











Do It 
NOW: / 


WITH SINGER'S 


COMPLETE. PLANT ENGINEERING SERVICE 


Does Your Sewing Room Help You 


Compete ? You should know the answer to 
that one—because it can make a world of difference 
in your profit picture. With competition as keen as it 
is, you can't afford any “soft” spots in your production 
set-up. If you have any doubts about your sewing 
room’s efficiency, we'll be glad to check it for you. 


Just Ask Yourself These Questions 


Is your plant laid out so that your operations move 
quickly and smoothly with the least amount of time 
wasted? Could you get the same amount of production 
with less machines? Less operators? Less floor space? 
Could your plant be laid out and your operations 
streamlined so that you produce in less time, with less 
inventory in process? Are the machines you're using 
the most effective for the jobs they're doing? Are they 
as fast and dependable as they could be? 


How Complete-Plant Engineering 


Service by SINGER* Can Help 


SINGER'S Engineering Service treats each plant as an 
individual problem. It studies your products, your 
operations and the floor space ayailable for produc- 
tion. Then it recommends the plant layout and the 
machines and accessory equipment needed to produce 
quickly and efficiently. Many manufacturers are al- 
ready enjoying substantial savings as a result of this 
service. Why not call us in—we'll be glad to show you 
how easily it can be done. 


SINGER SEWING MACHINE ¢ 


Manufacturing Trade Department ¢ Branches in All Principal Cities 


Copyright 1952 by THE SINGER MANUFACTURING CO. *A Trade Mark of THE SINGER MANUFACTURING CO. 











LETTERS TO | \, 


This column invites the opinions 
of all L&S readers. 


Buried But Not Dead 
Sirs: 


I just enjoyed reading your article, 
“How Long Do They Live?” which 
showed the average life expectancy of 
people in the leather industry. If you 
consider a few of the old-timers such 
as Fred Vogel, Jr., Eugene Gutmann, 
and a few more, you'll appreciate that 
they hung on for a long time. 

Which reminds me of something 
amusing—that if you read the fifth 
act of Hamlet, you will find that tan- 
ners hang on another nine years after 
they are buried. 


E. B. Thorstensen 


S. B. Foot Tanning Co. 
Red Wing, Minn 


Time Of Need 
Sirs: 


I am writing in hope that you may 
be able to help me secure employment. 
I have worked in hides before in Texas, 
and would like to do this kind of work 
again. Though I am now here at the 
Auburn, N. Y., 


State Prison man, but Was sent here 


prison, | am not a 


from Elmira Reformatory due to over 
crowded conditions there. 

As you may surmise, it 1s difhcult 
for a person released from here to gain 
employment on the outside—unless it 
is from one who understands and has 
faith in human nature. I promise that 
whoever that person may be, will never 
have cause to regret it. In advance I 
extend my sincere gratitude for your 
help. 


Clarence Hollowell 


No. 51,110 
Auburn Prison 


Auburn, N. Y. 


(All letters offering to help rehabili- 
tate this obviously sincere young man 
with a job opening upon his forth- 
coming release, may be addressed to us 
at 10 High Street, Boston 10, Mass. We 
shall forward the letters to him. The 
Editors.) 
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in sole leather that’s 
really tlexible 





In sole leather, it’s the tiny elastic fibres that provide the ability 
to s-t-r-e-t-c-h, flexibly and naturally, for maximum comfort in all 
types of footwear, from dancing pumps to heavy work shoes. 


In a green hide, however, these fibres are tough, raw and 
perishable. It takes expert tanning — long immersion in oak bark 
liquors — to give them the outstanding, permanent flexibility that 
characterizes England Walton quality sole leathers. 


But remember, easy flexibility is just one of the sales-advantages to 
look for when choosing sole leathers. You get this and all the others — 


great strength, retention of shape, and a smart, clean-cut appearance 
— when your choice is England Walton. 


ENGLAND WALTON DIVISION, A. C. LAWRENCE LEATHER CO. 


BOSTON + CAMDEN + PEABODY - NEW YORK «+ ST.LOUIS - COLUMBUS - MILWAUKEE - LOS ANGELES 
SAN FRANCISCO + ASHLAND, KY. + NEWPORT, TENN. - HAZELWOOD. N.C. 
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ODE To AUDE SHOES 


The “naked look” in footwear has socal significance 


l, looks as though American women 
have gone overboard for the naked 
look the ankles down. \ 
glance at the March IL issue ot 
Look magazine will give you an 
idea. Five pages are devoted to a 
feature entitled, “Are Shoes Dis- 
appearing?” And the naked pedis 
look makes a Bikini bathing suit a 
fur coat by comparison, 


from 


These “naked” shoes now in the 
limelight consist of a base of 
with the “upper” only a 
slim strap. Admittedly, 
they're very looking 
Frouble is, there's not enough to 


sole 
and heel, 
thong or 
seXY shoes. 
them to call them shoes. 

We also saw some of these shoes 
displayed a week ago in the special 
fashion the New York 
Times, They were aptly called “( No) 
Body and Sole.” In short, the spirit 
is present but the flesh is missing. 


section of 


Half a Shoe, Half Price 

Hlow this is going to affect shoe 
business is anybody's guess. These 
shoes are now retailing from $15 to 
$25. Some of the chains and volume 
outlets are playing with them at sub- 
stantially lower prices, too. But if 
a woman should up and ask, “What 
am | paying for? 
hard to answer. It 
good from the 
sumer’s standpoint, that half a shoe 
is worth only half the price. Thus 
what started out to be good sales 
psychology might end up requiring 
a good psychiatrist. 


she might pose a 
question does 


seen SCTISC, con- 


One of the interesting sales gim- 
and it does sound 
logic ally these 
naked shoes allow the feet their nat 
contribute — to 


micks being used 
appealing is that 


ural freedom and 
healthier feet. But bugs show up in 
that one under a magnifying glass. 
There much “foot free 
dom” balanced on a three-inch heel, 
no more than Shipwreck Kelly is 
“free” when perched atop a hundred 


never Was 


foot flagpole 

However, one man’s poison is ar 
other man’s meat, as the saying goes. 
Somebody stands to cash in on this 





Jona Kditorial 


Reprints available at nominal costs: 
Up to 100, 10c each; 200-500, Sc each; 
1000-3000, 2%4c each; 5000 or over, 


1%c each. 





The pedicure business 
spurt, 
nothing — to 


fashion fad. 
should) show a 
too. With 


everything to 


Soap sales, 
hide and 
gals are 
boudoir 
paint 
down. 


show. the 


going to need a lot more 
scrub, powder and 
themselves from the ankles 
And a gal in a rush might give her 
feet a quick with the 


vacuum cleaner. 


time to 


once-over 


compensations for 
shoe especially for the 
weary floor salesman. He'll not have 
to ask if the shoe pinches here or 
rubs there or presses at the toe, 
Hell not have to be so precise about 
his sizes. The important thing to 
him and the customer is, “Will the 
thong hold the damned thing on?” 


But there are 
business 


Since the beginning of mankind 
there have been back-to-nature move- 
We're witnessing one now 
from the ankles down. But 


ments, 
at least 
a woman being a woman, these shoes 
may be shed of their uppers, perhaps 
even of their soles, but you can bet 
that the high heel will hang on until 
the millennium. Its a strange thing. 
\ strip-tease queen in burlesque will 
unabashedly shed to nearly the last 
stitch but her high heels will re- 
main intact on her feet. We recall 
a recent story about a nudist camp, 
where the women gamboled about 
in the raw. except for the high-heel 
their feet. This item will 
the very last to be dis- 
hack-to-nature move- 


shoes on 
obviously be 
carded mm any 
ment, 

Poday’s clothing is smartly versa- 
tile. If vou remove the jacket of a 
summer suit, you have a_playsuit. 
If you remove the skirt, you have a 
both, you 


looks as 


sunsuit. If you remove 


have a swimsuit. But it 


LEATHER and SHOES 


though if you remove shoes, 
you have a lawsuit. 
How long will this fashion fad be 


The wise man is one who 


your 


with us? 
answer to a 
foolish question. But it’s unlikely 
that the nude shoe will stay with us 
long. When a fashion stops looking 
queer and conspicuous, be sure the 


All we know 


can find a_ sensible 


women will change it. 
is that the average woman 
beauty than” brains 
when it comes to women a lot of men 
can see better than they can think. 


needs 


more because 


Social Significance 
There's) perhaps an element of 
significance in’ these nude 
shoes. We read that the last census 
reveals that for the first time in U.S. 
history the outnumber the 
men. Its apparent that a gal today 
needs everything in the arsenal of 
fashion to get her Perhaps 
that’s why a woman always worries 
about the future until she gets a hus- 
band, while a man never worries 
about the future until he gets a wife. 
Anvhow, if these sensual-looking 
nude shoes lend a helping hand to 
Cupid. the shoe industry will have 
made a modest contribution to social 


social 


women 


progress. 

We might add that we're not being 
brash by calling these “sensual 
Its not generally known, 
but in many parts of the world it is 
immoral for a woman to expose her 


shoes.” 


feet to public view, because the foot, 
in closest contact with the earth, is 
the symbol of human fertility and 
reproduction. (There are some fa- 
mous medical and anthropological 
studies en this.) 

So long as the women and the shoe 
designers don’t know this, their con- 
sciences can remain unblushingly 
clear. But there's one thing we re- 
eret about this whole thing. It will 
close a golden age of chivalry. For 
no longer wilb the gallant male be 
able to drink a champagne toast 
from the dainty slipper of — his 
sweetic-pie. And though this may 
prove a boon to hygiene. it will be a 
severe blow to romance. 
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There's new emphasis on leisure time at home, when members of the 
family relax, each according to his own mood and interests, or when neighbors 
drop in for an hour or so. American industry has sensed this new theme in 
present-day American life and advertising campaigns from clothing, furniture, 
beverage, food and other industries are being cued to this change in pace. 
As a result of this, the old house slipper has gone its way, and in its place 
has come a new kind of slipper—indoor footwear-——-which is created from a 
beauty or fashion point of view, rather than strictly utility. Here Mr. DeMallie 
gives us six such slippers, one each for a different member of the family. Each 
is designed with a hidden wedge heel to give it more the feel of a soft house 
shoe, each has distinctive style features giving it a dressy enough look for 
casual entertaining. 


LEATHER and SHOES 





TANNERY Proouctivity RISING 


oh rise since 1948, with an estimated annual saving of 


I, now requires about five percent 
less labor to produce a unit of fin- 
ished leather than it did before 1948. 
This would represent a decline of 
about 2.500 tannery workers from 
the industry’s total of around 50,000. 
Based on average weekly earnings 
of about $56 for the 1948-50 period, 
this would comprise a total annual 
payroll saving of about $7,000,000. 
If calculated on the basis of a 
decline of five percent in man-hours 
an annual reduction of 5,000,000 
man-hours at average hourly earn- 
ings of $1.40—the end result is the 
same $7,000,000 in wage savings. 


Main Causes 


The principal causes of the re- 
duced labor requirements over the 
two-year period, 1948-50, have been 
the gradual adoption of new tanning 
methods plus improved mechaniza- 
tion and equipment. Counteracting 
an even greater labor requirement 
decline was buyers’ insistence on 
greater variety of colors and finishes 
and an uneven flow of rawstock 
through tanneries during the 1948-50 
period. 

This reduction in labor costs 
through increased tannery produc- 
tivity came at a cost of about $200 
per worker per year. For example. 
in 1949 the tanning industry spent 
about $10,000,000 or $200 per em- 
ploye for plant and equipment. The 
years 1948 and 1950 showed com- 
parable investments. 

Lower labor costs or high produc- 
tivity, despite a constant rise in 
wages, has almost wholly 
through improved equipment, prod- 
ucts and methods employed by tan- 
neries. Chemical procedures have 
speeded tanning operations. For in- 
stance, the use of buffer salts (mask- 
ing agents) permit better control of 
acidity during the pickling process, 
cuts handling time, enables more 


come 


$7,000,000 


speed in subsequent operations such 
as penetration of the chrome tanning 
agents. 

Improved wetting agents for the 
initial soaking and washing of raw- 
stock accelerated the action of liquids 
used for softening and cleaning, cut- 
ting the vat time. The use of syn- 
‘ans has also accelerated processing 
time. Chrome tanners have found 
methods to lessen bating and pickling 
time and tanning operations. For 
example, instead of shifting the raw- 
stock in the drums three times, once 
for each of these operations. new 
methods allow chemical control in a 
single drum, no shifting required. 

Automatic spraying of color and 
finish coats. and drying under infra- 
red lamps has been another economy. 
Direct labor savings with automatic 
dryers and sprayers have been re- 
ported as high as 80 percent. Addi- 
tional savings have been realized in 
new methods of loading and unload- 
ing drums. 

Tacking and toggling units have 





Indication that the tanning 
industry is cutting its costs 
through a steady streamlining 
process is seen in tne recent 
report of productivity by the 
U. S. Department of Labor. 
The study covers 53 repre- 
sentative tanners which pro- 
duce approximately 19 per- 
cent of all sheep leathers, 
51 percent of sole leather, 
4| percent of side upper, 
52 percent of goat and kid, 
and 63 percent of calf and 
kip. This article is a conden- 
sation of the original study 
made by the Labor Depart- 
ment, and covering the three- 
year period 1948-50. 
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been rapidly replaced with pasting 
units. reducing actual labor time and 
usually providing larger yields per 
hide. The continuing shift to elec- 
trical and fork trucks for transport- 
ing rawstock around tanneries is an- 
other contributing factor. 

A study of 28 tanneries showed 
that the larger the capital expendi- 
ture for improved plant or equip- 
ment. the greater the savings realized 
and the lower labor cost required to 
make a unit of leather, as revealed 
in the table below: 

Average ‘ 
Decline 
In-Unit 

Man-Hour Needs 


Capital 
Expenditures 


Per Worker 


No. of 
Plants 
13 Oto $99 
8 $100 to $299 

$300 to $499 


Color Variety 

But counteracting some of the 
lower labor costs in the 1948-50 pe- 
riod, particularly in the last two 
years, was the demand of buyers for 
greater color variety and stronger in- 
sistence in specifying weights and 
finishes. Satisfying these demands 
usually meant smaller lots and more 
handling time per unit at various 
stages of the tanning process. Greater 
color variety requires frequent 
changes in coloring agents, more 
cleaning of finished work and the 
drums. more mixing of colors, and 
sometimes more shaving. Demand 
for smoother finishes requires more 
plating or pressing. Though such 
demands increased costs, they were 
relatively small compared with econ- 
omies achieved through improved 
methods and equipment. 

The greatest decline in leather 
processing costs has been achieved by 
the side upper tanners. In 1950, a 
10 percent direct labor cost reduc- 
tion was realized, an extraordinary 
figure. This was due almost wholly 
to expenditures for new plant and 
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equipment in 1949, the side upper 
tanners accounting for a large por- 
tion of the whole industry’s installa- 
tion of new equipment and plant. 

Larger plants are getting a higher 
productivity or man-hours savings 
rate than medium or small tanners, 
primarily because of their larger ex- 
penditures for plant and equipment 
improvements. In 1950, for in- 
stance, while medium-sized tanneries 
were requiring about four percent 
fewer man-hours per unit of leather. 
larger were averaging 
about eight percent. It's important 
to note that larger tanneries tend to 
have a policy of spending a_pre- 
scribed amount of money every year 
for plant and equipment improve- 
ments, whereas smaller plants tend 
to make these expenditures only in 
profitable years. 


tanneries 


Labor Costs Vary 
substantial 
labor 


There is not only a 
difference in the amount of 
or man-hours required to process 
different types of leathers, but a big 
difference among firms making the 
same kind of leather. For example, 
in a group making the same kind of 
leather (sole or side upper or calf 
or kid, ete.), the labor requirements 
and costs of some firms were from 
26 to 56 percent higher than for the 
more efficient firms. Over a week, 
the difference might amount to as 
much as 20 hours more of labor and 
labor cost per man. 

Figured at an average wage rate 
of $1.50 an hour, the 20-hour spread 
could be translated into a 3-cent dif- 
ference in labor cost per pound of 
sole leather or square foot of upper 
leather. For a plant producing five 
million square feet of leather. a dif- 
ference in cost of 8150.000 would be 


possible. 


Size Plant No Matter 

One thing was made clear. Size 
of tannery was no indicator of ef- 
ficiency. Smaller tanneries in some 
instances showed more efliciency or 
economy in man-hours consumed 
than did larger tanneries, and vice 
versa. Efficiency and economical op- 
eration were found to correlate more 
with the calibre of management 
in the individual tannery than by 
“class.” 

Another highly interesting _ find- 
ing: selling price of the leather 
shows no consistent relationship to 
labor cost or man-hours required to 
make the _ leather. High-priced 
leather might have a relatively lower 
man-hour cost to make. while low- 
priced leather might have a higher 
man-hour cost. depending upon the 
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Unit Man-Hour Indexes by Type of Leather and Labor 


(1939 


Sole leather, vegetable-tanned 
Upper leather, side, chrome-tanned 
Upper leather, calf and kip. chrome-tanned 


Upper leather, goat and kid, chrome-tanned 


100) 
1949 1950 
Total factory labor 
100.3 96.2 
95.6 87.7 
106.4 103.5 
104.4 97.6 


1948 


Glove and garment leather, sheep, chrome-tanned 


Lining leather, sheep, chrome- and vegetable-tanned 


Shearlings 


Sole leather, vegetable-tanned 

Upper leather, side, chrome-tanned 

Upper leather, calf and kip, chrome-tanned 
Upper leather, goat and kid, chrome-tanned 


94.0 90.4 
Direct labor 
98.6 96.8 
95.0 85.7 
100.7 99.2 
100.1 95.3 


Glove and garment leather, sheep, chrome-tanned 


Lining leather, sheep, chrome- and vegetable-tanned 


Shearlings 


Sole leather, vegetable-tanned 

Upper leather, side, chrome-tanned 

Upper leather, calf and kip, chrome-tanned 
Upper leather, goat and kid, chrome-tanned 


96.5 93.4 

Indirect labor 
100. 111.8 98.5 
116. 111.2 108.0 
126. 128.8 117.4 
165. 182.1 154.6 


Glove and garment leather, sheep, chrome-tanned 


Lining leather, sheep, chrome- and vegetable-tanned 


Shearlings 


89.6 85.6 81.5 


Note I: The index figures show the productivity (man-hours required to process a pound 
or square foot of leather) has risen or fallen as compared with 1939, 


Note 2: 
timekeepers, etc. 


Direct labor is actual production work; indirect labor consists of supervisors, 





tannery. Also, higher quality leather 
did not necessarily require appreci- 
ably larger amounts of labor for 
processing, nor were low-quality 
leathers always produced with rela- 
tively small amounts of leather. 
However, the major answer to 
productivity and savings in labor 
through efficiency 
appears to settle on one factor: 
calibre and attitude of management. 
The alertness of management to utili- 


costs increased 


Tt htwebs 


zation of new chemicals, techniques, 
processes, equipment, plant layout, 
worker effort, ete. This answer is 
made fairly conclusive by the evi- 
dence: where these improvements o1 
opportunities are utilized by man- 


agement as a matter of consistent 
policy, such tanneries show corre- 
sponding gains in reduced costs and 
increased profits, in addition — to 
placing themselves in a more favor- 


able competitive position. 


Uniform quality binder, filler and carrying ageni. 


Builds up body. 


Improves covering power and 


spread. Nourishes fiber and eliminates harsh feel 
No manipulation necessary. 


Imparts permanent flexibility. 


Does not “pipe” or 


crack. Covers cuts and imperfections. 


| SUEDE SPLITS | Plumps the skins, strengthens and builds up low 


ends. 


nap and full mellow feel. 


surface. 


"APEX 
a. 
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Established 1900 
Apex Chemical Co., Inc. 


225 West 34th St.. New York 1, N. Y. 


When sueded the skins have a velvety 


Does not lay on the 


Manufacturers 
of a complete line 
OF SPecialties for 

e tanning trade 











New IpEAs IN SHOE CONSTRUCTION 


Ways to achieve quality and economy in making footwear 


SIMPLIFIED SANDAL 
CONSTRUCTION 


The attaching of sandal strap ends 
is frequently a problem. This simpli- 
fied method aims to correct this. For 
example, in older methods the ends 
of the straps were tacked on the bot- 
tom side which caused the tack to be 
clinched on the foot side. When the 
tacks did not clinch, the wearer suf- 


FIG.3 FIG.4 


fered either a tearing cut or penetra- 
tion by the tack end. The increasingly 
popular use of rubber soles intensi- 
fied this problem. In fact, the only 
way out was to so mold the sole of 
rubber as to make it possible to insert 
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the strap ends. But this is expensive 
and needless with this new method. 

Figure 4, though showing the end 
product of all this, does show what 
Is accomplished enough so that by 
iurning to Figure 1, the rubber out- 
sole shown fulfills the need of flexi- 
hility for molding purposes if de- 
sired. and an outer and raised 
wheeled edge. That is all there is 
to the outsole phase of this construc- 
tion. 

But Figures 2 and 3 present the 
differently designed layers of leather 
or some suitable material that may 
he cemented or riveted or stitched 
onto the outsode. These added layers, 
notched to any design, have to ap- 
proximate the thickness of the strap 
end to be fitted into the notched-out 
portions, thus filling up the notches 
to make for a level foot surface. 

Figure 4 shows the method of at- 
taching the layers to be a sort of rivet. 
Over these riveted pieces, a kind of 
sock lining may be cemented. 


Inventor: Julius James De Voos, 
Forest Hills, N. Y.; Pat. No. 2,505.- 
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ECONOMICAL GOODYEAR 
WELT 


Much has been said about making 
low-priced Goodyear Welts. Here is 
one version, illustrated in Figure 1. 
Here is an open-toed, sling-back 
wedge platform shoe designed for 
comfort. flexibility, and lightness. 

The platform is simply an edge- 
covered insole, bound in any one of 
the numerous ways, as stiching or 
cementing. The wedge is similarly 
To the wedge the upper 
cemented to lend greater 


rigidity to the shoe. 


COV ered, 
may be 


Figure 2 discloses the bottoming 
construction, a channelled insole. 
This channelling is not unlike the 
Aver process used in securing flexi- 
bility and lightness in Goodyear 
Welt construction. This sketch also 
shows how the insole binding is em- 
ployed to reinforce the insole chan- 
nel. The sketch also shows how the 
upper adds to this strong unit by 
being staple attached to the insole 
rib. This insole does not form into 
a vertical rib but lies almost flat with 
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the bottom of the insole. This 
method of channelling means that 
when the sole is attached, the pres- 
sure of this uniting will cause the 
channel cut to close flat to the insole 
all for flexibility. 

Figure 3 tells the whole story so 
far as assembly goes. The bottom 
filling stands out clearly as does the 
method of attaching the outsole by 
Goodyear Stitching. 


bottom 


Within the scope of this process it 
is possible to eliminate the binding 
on the insole except in the exposed 
areas, the toe and heel. The same 
goes for the covering on the wedge. 

In Figure 3 just how the outsole 
is Goodyear stitched is uncertain. 
The sole cannot be attached as is 
shown. Perhaps a special table on the 
Goodyear Stitcher is made to enter 
under the bottom of the upper- 
covered insole, where it is lasted over 
to back up the insole channel. After 
such opening and Goodyear stitch- 
ing, a bottom levelling operation 
must be included. 

It might be feasible to substitute 
cement for sole attaching. And also, 
to eliminate the channelling and so 
make unnecessary the use of a filler. 
Cement lasting again would be the 
medium. Whereas the upper does not 
go over the insole about the wedge 
heel that is open, nailing of the in- 
sole to the wedge has to be the 
answer, 


Inventor: J. J. Hickey, Bingham- 
ton, N. Y.; Pat. No. 2,505,672. 
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SIMPLIFYING PACKING 
Here is a very handy, inexpensive 
device—a simple and practical dolly 
for use in the packing room. The 
dolly is made to fit a standard 36-pair 
case, and the dolly is equipped with 
free-running casters. The empty case 
is placed on the dolly and filled with 


36 pairs of shoes. It is then pushed 
away without effort. This eliminates 
strain, speeds up movement of cases 
and keeps floor space free of clutter- 
ing. Note the clamp to hold down 
the side of the case. The clamp is 
used to hold one side, allows fast 


placement of shoes in the case. 


REPAIRING SCARS 

Upper roughing damage can be 
repaired more easily before the sole 
is attached by using colored repair 
crayons on the shaft of the upper 
roughing machine, as illustrated here. 
However, it is more effective if a 
separate shaft is used with a speed 
of approximately 170 RPM. This job 
is done in the lasting room instead 


BLACK 


REO GREEN BLUE 


of the treeing room, and done in the 
lasting room it is a substantial time- 
saver, especially where the scars are 
at the feather line. 

Simply apply the crayon to the 


rotating shaft and space the colors 
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about two inches apart. If the upper 
is accidentally or otherwise scarred 
in roughing, the operator can apply 
the shoe to the rotating color shaft 


and repair the damage instantly. 


Plastic Welting Around 
Heel 


There are two methods of attach- 


ing double-deck welting around the | 


heel. The one well-known method is 


by the use of the welting machine. 


The new method includes conven- | 


tional heel seat lasting and attach- 


ing the welt with a few staples. The 


function of the staples is to hold the | 


welt in position for sole laying and 
Goodyear stitching. 
The cost of this operation can be 


reduced appreciably by using the 


Staple Side Laster instead of using | 


the Bed Machine to attach heel wires. 
There are several tricks in using the 


Staple Side Laster. one of which is 


to displace the stock around the heel 


before doing the shank. 
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In the case of machine-sewing 
double-deck plastic welting around 
the heel, there are two methods of 
making a joint: one is to use the 
conventional knife in a_ bevelled 
hand cut (see top section of illus- 
tration). The other, newer, is to use 
a special cutter that severs the welt 
squarely and exactly, both ends of 
the welt tightly opposing each other 
(see bottom section of illustration). 
Since making a bevel cut in plastic 
sometimes incurs inexactness, some 
after-fitting is needed. This entails 
two welt-cutting operations, one at 
the machine and the other at the 


cobbler’s bench. 
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LIQUID 
POWDER 


WATTLE - 
CHESTNUT 


TANNERS 
EXTRACTS 


IMPORTERS AND 
MANUFACTURERS 


TANDARD 
DYEWOOD 
COMPANY, INC. 


40 LOCUST STREET 
MEDFORD, MASSACHUSETTS 





| WRINGER Also pre- 


THE only suc- 

cessful press 
that prepares 
Sole Leather 
for drum 
Sole Leather 
tanning, ex- 
tracting and 
oiling. 


pares both 
bark and chrome tanned sides and 
whole hides for the skiving and 
splitting machine. 


Quirin Leather Press Co. | 
Olean, New York 
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The only machine which cuts and 
cements uncoated tapes, and ap- 
plies the stays with precision accu- 
racy to lining or upper. Length of stay determined 
by instantly and easily changed control lever. 


1. Greater Production 


The fastest, most accurate and most 
uniform method of eyelet stay 
applying is provided with this ma- 
chine. 337, faster than hand work 
and 15‘; faster than present ma- 
chines. In many instances, it will be 
more economical to operate than 
present methods. 


2. Better Quality 


Stays are always cut to exact length 


desired . . . applied precisely where 
they are needed to support and re- 
inforce entire eyelet row. Trouble- 
free eyeleting, particularly with 
blind eyeleting, is obtained through 
use of narrow ribbon of strong 
thermoplastic cement applied off 
center to allow unhindered setting. 


3. Lower Costs 


Feeds uncoated cloth or economical 
paper tapes. Total savings up to 
24% at the stay applying operation 
are possible with paper tapes. 
Savings in varying degrees are pos- 
sible over nearly every other method 
of eyelet stay cutting and applying. 
Fewer stops to trim or relocate stays 
mean less outlay for non-productive 
operation. 


Your United Branch Office representative can provide complete details 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 
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Shoe price decontrol now taking spotlight. 
Emphasis in recent week has been on hides and skins. First 
came end of monthly allocations, next drive to remove price 
ceilings. Now comes news that National Shoe Manufactur- 
ers has undertaken industry survey to prove to OPS that 
shoe price lids no longer needed. (See page 14.) 


Manufacturers’ survey has several aims. 
First, to show that current shoe supplies are well above 
both current and prospective demand. Next, ceiling prices 
far above actual sales prices These facts not difficult to 
prove—real difficulty lies in persuading OPS that this is 
right time to remove controls 


Administration must proceed cautiously on 
this score. Because 1952 is election year, decontrol action 
would seem good votre getter. Trouble is, Government not 
yet convinced inflation bogey is permanently on run. Tru 
man et al. would look silly if they removed controls now, 
only to be forced into new controls if spiral began again later 
this year, 


Shoe Association feels survey can serve 
one important function now. This is by helping re- 
lieve entire shoe industry of voluminous records it must keep 
under controls. Even if Association doesn’t succeed in forc- 
ing early end of price controls, it may persuade OPS that 
much of present required record-keeping is useless, can 
safely be discarded. 


Manufacturers have one big reservation 
in seeking price decontrol. This is possible effect upon 
wage controls. Many fear removal of price ceilings would 
inevitably lead to end of wage ceilings, possibly start infla- 
tionary spiral all over again. This is not simply a case of 
trying to have your cake and eat it too. Shoe manufacturers 
ire really concerned over anything tending to force shoe 
prices up again, feel one of their best ways to regain last 
business is by keeping prices down. 


Not much to fear on this score now. Law 
of supply and demand appears to have taken over again. 
Same law will work against radical wage spiral in industry 
having its troubles. On the other hand, wage controls only 
serve to decelerate rate of wage hikes during inflationary 
period, do not prevenr actual rises themselves. So manu- 
facturers have little to lose with lifting of wage controls 
along with price controls. Wage line has been effectively 
broken already. 
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Meantime, fight to remove hide and skin 
ceilings makes headway. Trade Associations had meet- 
ing with Price Stabilizer Ellis Arnall set for Friday, March 7 
Same group which waged campaign against 
monthly allocations, persuaded Office of International Trade 
to raise hide export quotas, now has two more goals. One 
is end of rawstock price ceilings. Second is complete re- 
moval of export curbs, setting of “open-end” export quotas 


successful 


Arnall will be reluctant to go along now. 
OPS feels decontrol of hides and skins might set off chain 
-eaction, first in leather and shoes, then to other industries 
Once price controls go, OPS is convinced wages must soon 
follow. Finally, OPS itself will be on way out 


Outbreak of hoof-and-mouth disease in 
Canada may portend serious world cattle situation. 
Disease is now rampant in Europe, is decimating cattle 
in South America, has also invaded North Africa and Asia 
Canadian epidemic not only threatens cattle north of border 
but could easily spread to U. S$ 


U. S. eattle would have rough time with 
hoof-and-mouth disease. Illness not necessarily fatal 
in Mexico and other countries where cattle have suffered 
with it for years. Most Mexican cattle have already devel- 
oped certain immunity. U. S. cattle have never experienced 
disease on any wide scale, would probably die in great num- 
bers. Effect on meat and hide and skin supplies could be 
disastrous. 

e e 


What's happened to foremen’s and super- 


intendents’ wages in past two years’ Publicity has 
been centered on rises in production workers’ pay, particu- 
larly since Korea. Associated Industries of Cleveland with 
106 member companies recently went after the answer. 
AIC found superintendents as a class averaged pay of $540.31 
per month during mid-1951—a 10.6‘; increase over 1949 
Class B foremen averaged $483.84 or increase of 11.3% 
over 1949. Class C foremen averaged $371.22 or 13.4% 
over 1949. Superintendents averaged 79 workers under 
them, did not work on time basis. Class B foremen aver- 
aged 38 men, with some on time basis, others on flat salary 
Class C foremen averaged 22 workers, worked on time basis 
Production workers during same period had 13.4% increase 


in pay. 
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SHOEMEN PUSH FOR PRICE DECONTROL 


HIDE EXPORTS 
REPORTED ON UPGRADE 





LAUNCH NATIONWIDE 
SURVEY OF INDUSTRY 


Hide Association Applies 
New Pressure 


The entire hide and skin, leather 
and shoe industry appeared united 
this week in a concerted drive to in- 
fluence the Government to hasten the 
end of price controls, 

Latest development is news that 
the National Shoe Manufacturers As- 
ciation has undertaken a survey of 
industry conditions which may be 
used as the basis for arguments in 
favor of decontrol. 

The survey was launched after OPS 
officials intimated they needed more 
facts on the supply of shoes avail- 
able. current and future demand, 
actual sales prices as opposed to ceil- 
ing prices, the cost and availability 
of raw materials and shoe supplies, 
ete. 

Directors of OPS’ shoe branch who 
make recommendations for action 
covering the industry say they favor 
removal of controls at this time. 
However, they are unable to persuade 
top OPS officials that shoe prices 
should be controlled at this time, 
despite the fact that prices are well 
below ceilings (both at factory and 
retail levels) and the supply appears 
more than adequate. 


Surveys Not Favored 


The OPS shoe branch could make 
the needed survey of industry condi- 
tions provided it obtained approval 
of the Budget Bureau. However, the 
Bureau has been reluctant to approve 
such surveys in the past and shows 
little inclination to change its policy. 

Both branch officials and shoe 
manufacturers agreed that hard fact 
alone could influence OPS in lifting 
price curbs on the sale of shoes. 
When this problem was posed be- 
fore an Association representative 
during a recent visit to Washington, 
he brought it back to the group’s 
executive board. Next step was the 
decision to sponsor a survey by the 
Association itself. 

In addition to studying the supply 
and price situation in member fac- 
tories, the Association will also 
cover leading shoe retailers for the 
same facts. Even if it is not wholly 
successful in its drive for complete 
removal of controls, the Association 
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hopes to influence OPS to relieve 
both manufacturers and retailers of 
the great amount of paperwork now 
involved. 

OPS meanwhile has set up a spe- 
cial committee to propose stand- 
ards that may indicate when the 
time is ripe for decontrol. Once 
these standards are set, OPS is ex- 
pected to begin removing price con- 
trols over broad areas of the econ- 
omy, provided the present business 
lull continues. 


NHA Presses Decontrols 


On the same front. the National 
Hide Association formally asked 
Congress this week for “immediate 
decontrol of price ceilings” on hides 
and skins. John K. Minnoch, NHA 
executive director, made the plea in 
a statement filed with the Senate 
Banking and Currency Committee. 

The Committee opened hearings 
March 4 on President Truman’s re- 
quest for a two-year extension and 
strengthening of the Defense Pro- 
duction Act. 

“The prices of hides and skins are 
not only down, literally they are at 
the ‘bottom of the mine shaft.’ ” said 
Minnoch. “If the extremely low prices 

and the ample supplies 
don’t offer reason enough for re- 
moving price ceilings. then there will 
be little reason for ever removing 
them. The time to do so is now.” 

Minnoch requested time to appear 
before the Committee in behalf of 
the Association. It is believed an 
early date will be set. 


Tannery Safety Meeting On 
April 1 


The Annual Safety Convention 
sponsored by the Greater New York 
Safety Council in New York April 
1-4 will offer another session on 
safety in tanning and leather prod- 
ucts manufacture. The tanning ses- 
sion will meet Tuesday. April 1, at 
2:00 P.M.. at the Hotel Statler, New 
York. 

John N. Russo, safety director of 
Allied Kid Co.. will preside as chair- 
man of the session. Speakers will 
include E. D. Peeler, Jr., safety di- 
rector of General Shoe Corp.: J. F. 
Hassett. safety director of A. C. Law- 
rence Leather Co.: and Irving R. 
Glass. executive vice president of the 
Tanners’ Council. 
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Trading At Highest Levels 
Since Korea 


More than 180,000 cattlehides have 
already been approved for export by 
U.S. traders during the first three 
months of this year, the Office of 
International Trade revealed — this 
week, 

This is probably the greatest num- 
ber of domestic hides exported by 
the U.S. in any three-month period 
since export quotas were established 
shortly after the start of the Korean 
war. 

Wholesale approvals of export 
licenses have followed the recent OIT 
action in raising cattlehide export 
quotas for the first quarter 1952 from 
60.000 to 250.000 hides. More ap- 
plications are now being processed. 

Latest figures on rawstock exports 
were given at a meeting of hide and 
skin, leather and cattle associations 
which called upon OIT on March 3 
to ask for further easing of restric- 
tions on hide exports. 

The industry 
strongly recommended the re-estab- 
lishment of “open-end” quotas which 
would allow virtually uncontrolled 
export of hides and skins to all coun- 
tries except those dominated by or 
under the influence of Russia. 

“Open end” quotas would enable 
hide exporters and importers to enter 
more easily into firm contracts with 
each other, the industry men argued. 
Under current conditions, _ price 
fluctuations prompted by OIT delays 
or market changes very often lead 
either party involved to cancel out. 

The National Hide Association. the 
National Renderers Association, the 
Cattlemen’s Association, the Ameri- 
can Meat Institute, and the National 
Grange are among groups which 
helped persuade OIT to raise hide 
and skin export quotas and are now 
demanding “open end” quotas for 
free export. 

L. Blaine Liljenquist, head of the 
Washington office of the Western 
States Meat Packers Association, re- 
ported he was in favor of extremely 
fast action “for the market is in bad 
shape.” Liljenquist said OIT officials 
have promised “immediate considera- 
tion” of industry proposals. 

Both the National Production Au- 
thority and the Agricultural Depart- 
ment were represented at the meeting. 


representatives 
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“DISTRESS” AID MAY 
BYPASS SHOE INDUSTRY 


Committee Fears Effect On 
Entire Industry 


Shoe manufacturers located in la- 
bor surplus or “distressed areas.” 
who have been hoping the Govern- 
ment will divert defense orders their 
way. found themselves on shaky 
ground this week. Behind their shakes 
was the latest recommendation by 
the Surplus Manpower Committee 
that shoe, textile and apparel com- 
panies in such areas can be exempted 
from the “benefits of preferential 
treatment.” 

In a report to the Defense Man- 
power Administration and Defense 
Director Charles E. Wilson. Arthur S. 
Flemming. chairman of the Surplus 
Manpower Committee stated that the 
shoe, textile and apparel industries 
“cannot be handled on an area basis 
because any special consideration 
might have a major effect on the op- 
erations of the entire industry.” 


Flemming said the committee had 
recommended that several areas. cer- 
tified by the Labor Department as 
having a sizeable labor surplus, be 
given special consideration when the 
Government is negotiating contracts. 


Shoe Industry Exempted 


He added that exemption of the 
shoe, textile and apparel industries 
at this time would not mean that these 
industries are excluded from special 
aid under Defense Manpower Policy 
No. 4. 

“Before being qualified for pref- 
erential treatment, if any, hearings 
will be held where interested parties 
will have the opportunity of present- 
ing their views,” Flemming reported. 
“Immediate action is being taken to 
facilitate the holding of these hear- 
ings. 

“Once hearings have been held. a 
determination will be made as_ to 
whether or not it is possible to put 
into effect procurement policies which 
would result in a greater utilization 
of the manpower skills and technical 
facilities of the entire industry.” 

Flemming said the policy is “not 
an attempt to solve unemployment 
problems, but rather is designed, 
among other objectives. to utilize 
manpower resources and facilities of 
each area and to ease the strain of 
conversion from civilian to military 
production.” 

intimated that 
textile industry 


The Government 
hearings on the 
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would start “within a few weeks” but 
set no dates of any hearings affecting 
the shoe industry. 

A big question, yet unspecified. 
centered on how much actual aid the 
Government can or will give de- 
pressed areas once the long-talked-of 
program gets under way. 


Shoe Union Seeks To Oust 
Left Winger 


Leaders and members of Joint 
Council 13, United Shoe Workers 
of America, CIO, which includes 
some 10.000 shoe workers in the 
New York area, have 
forces to oust what they claim is the 
sole remaining left wing element. in 
the union. 


combined 


The majority of the Council's 
eight local unions have joined in a 
campaign to defeat Frieda Casso, 
representative on the union’s execu- 
tive board for the past 10 years. They 
claim that Mrs. Casso, a worker at 
Varick Footwear Corp., has long been 
a fanatic leftist supporter. 

Leaders of the drive to oust Mrs. 
Casso and replace her with Steve 
Ocuto are Isidore Rosenberg, man- 
ager of the Council, and Fileno De 
Novellis, secretary-treasurer. Ballot- 
ing is scheduled to take place on 
March 18. 

The action of the union in at- 
tacking left wing members is re- 
garded as highly significant in USWA 
policy. Council leaders until recently 
had been accused of following Com- 
munist Party lines and the union 
had participated in local May Day 
parades and other leftist activities. 


Endicott-Johnson Curtails 
Operations 


Endicott-Johnson Corp., third larg- 
est shoe manufacturer in the world, 
announced this week it will inaugur- 
ate a new split work-week as part of 
its plan to curtail present operations. 

Some 11,000 company employes 
will work alternate weeks and draw 
unemployment compensation from the 
State during the weeks they are laid 
off. The split-week plan has been 
arranged with State unemployment 
officials, according to company execu- 
tives. 

Charles F. Johnson, Jr., president 
of Endicott-Johnson, said that the cur- 
tailment of operations was made nec- 
essary by large shoe inventories pos- 
sessed by the company. The cutbacks 
are being put into effect at the com- 
pany’s pioneer plant at Johnson City 
and its work shoe plant at Bingham- 
ton. 
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BAY STATE LEATHER 
UNION TO REOPEN PACT 


Will Seek Pay Hike Under 
Reopening Clause 


Officials of International Fur and 
Leather Workers Union locals in 
Peabody, Lynn and Woburn, Mass., 
have announced they will seek a pay 
increase for their 4,000 members 
employed in tanneries there. 

The union, with Local 21 in Pea- 
body, 20 in Lynn and 22 in Woburn, ' 
will bring up new pay demands un- 
der a wage reopening clause con- 
tained in existing contracts with the 
Massachusetts Leather Manufacturers 
(ssociation. 


Amount of the increase sought was 
not revealed by union officers. The 
contract remains in effect until this 
coming fall. 

Threat of a strike was minimized 
by the action of both union and asso- 
ciation officials in agreeing to arbi- 
tration if no agreement is reached. 
Arbitrator will be Prof. John A. 
Hogan of the University of New 
Hampshire. 

IFLWU’s newest member, Local 33 
at A. C. Lawrence Leather Co. in 
Peabody, will not participate in the 
forthcoming wage negotiations. The 
Lawrence local. which numbers some 

OO) company workers, has no wage 
reopening clause in its contract. 


Boston Shoe Club To Meet 
March 19 


Members’ Talent Night will fea- 
ture the 354th meeting of the Boston 
Boot and Shoe Club to be held on 
Wednesday, March 19th, at the Hotel 
Statler, according to president Jack 
Sandler, prominent Boston shoe 
manufacturer. 

The program, which will be pro- 
vided by members of the Club, in- 
cludes talks by Charles W. Sweeney, 
a member of the Club’s Executive 
Committee, and Rudolph F. King, 
Massachusetts’ Registrar of Motor 
Vehicles. 

Sweeney, a Colonel in the Air Na- 
tional Guard, will speak on “Combat 
Use of Atomic Weapons” and King, 
a former shoe manufacturer and 
leather merchant, will address the 
Club on “Highway Safety Is Your 
Business.” 

Another feature will be singing by 
the Club’s Own Glee Club, The Meis- 
tersingers, under the leadership of 
Joseph W. Holmes of United Last 


Company . Boston. 











HIDES FUTURES 
RESUME ON MARCH 10 


Commodity Exchange Votes 
New Contract 


Trading in hides futures at the 
Commodity Exchange of New York 
was scheduled to resume — on 
March 10 after the membership ap- 
proved a new contract at a meeting 
held March 5. 

The new contract is described as 
“considerably broader” than that in 
effect when trading was suspended 
on Oct. 31, 1951. It was developed 
after months of study by 
committee of hide experts. 

Suspension of trading in 


a special 


hides 
futures was made necessary when 
OPS announced its first dollars and 
cents ceiling price list on domestic 
hides and skins last Oct. The Ex- 
change maintains the world’s only 
hides futures market. 

Under the newly 
tract, the base grade will be “Stand- 
ard No. 1 native packer hides, aver- 
age 52, 53.99 pounds.” 

Hides of large and small packers 
of a quality equal to standard packer 


proposed con. 





New Avon Ad Manager 





Richard R. Ketchum, newly ap- 
pointed advertising manager of Avon 
Sole Co., Avon, Mass., manufacturer 
of rubber and nuclear soling ma- 
terials. The appointment was an- 
nounced by Howard W. Harding, 
vice president and sales manager. 
Ketchum is a graduate of Harvard, 
class of 1929, and served with the 
Eighth Air Force in England during 
the war. Previous to assuming his 
new position, he had compiled an 
impressive sales record covering the 
company’s accounts in Pennsylvania, 
New York State and Canada. Avon 
is planning the largest consumer ad- 
verlising program in its history for 
spring and fall in addition to an in- 
tensive trade compaign. 
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quality will be deliverable at par. 
Where the quality is not equal to 
the standard packer quality and 
takeoff, the hides will be discounted 
by the Inspection Bureau. 

The new contract will provide for 
premiums and discounts on_ hides 
based on average weight, by grant- 
ing premiums to hides lighter than 
52 pounds and discount hides heavier 
than 53.99 pounds. It is expected 
that the quantity of hides available 
for delivery will be very substan- 
tially increased and that the schedule 
of discounts and premiums for 
weight will bring the contract more 
in line with the radically changed 
conditions in the industry. 

The list of foreign hides eligible 
for certifications and delivery has 
also been increased by the addition 
of several descriptions. 


BECK SALES GAIN 

Net sales of A. S. Beck Shoe Corp. 
and subsidiaries during 1951 in- 
creased to $46,762,599 from $42.- 
925.476 in 1950, a gain of 8.9%, 
according to the annual report for 
the year ended December 31. 

Net income for 1951 amounted to 
$1.171.123, equal after preferred 
dividends to $2.30 a share on the 
common. stock. For the preceding 
year the company reported net. in- 
come of $1,446,670, equivalent after 
preferred dividends to $2.95 per 
common share. 

Earnings before taxes totaled 
$2.313.172 in 1951 against $2,486,- 
195 in 1950. Final results for 1951, 
the report said, “were adversely af- 
fected by higher tax rates and the 
decline of commodity prices” in the 
industry. Federal income and excess 
profits taxes during 1951 amounted 
to $1,142,048; in 1950 such taxes 
were $1,039,524. 

Current assets on December 31, 
1951 totaled $13.548.374 and cur- 
rent liabilities $4,554,103, a current 
ratio of 3.0 to 1 and resulting in net 
working capital of $8,994,271. At 
the close of 1950 the current ratio 
was 2.2 to 1 and net working capital 
was $7,694,845. 

At the end of 1951 the company 
operated 147 retail shoe stores in 78 
cities. four shoe factories, a handbag 
factory. a wood heel factory, and two 
purchasing companies. Leases have 
been signed for the opening of six 
new stores and the relocation of one 
existing store. 

A total of 3.702.473 pairs of shoes 
was produced in 1951 by the com- 
pany’s four shoe factories—three 
manufacture women’s shoes and one 
manufactures men’s shoes. 
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SLIPPER STRIKE 
ENDED IN NEW YORK 


Workers Get More Welfare 
Benefits 


The National Association of Slip- 
per and Playshoe Manufacturers and 
Joint Council 13, United Shoe Work- 
ers of America, CIO, have settled 
their contract dispute. 

Agreement was reached between 
union and management spokesmen 
after a brief strike, but the settle- 
ment does not provide for any pay 
increases. Instead, shoe workers will 
get increased welfare benefits with 
substantial employer contributions. 

The contract, which runs_ until 
February 15th, 1954, contains a 
wage opening clause that can be 
brought up by either side after Feb. 
15th, 1953. The agreement also con- 
tains no-strike and no-lockout clauses 
which became effective on Feb. 15th. 

Beginning Dec. of this year, em- 
ployers will start payments of one 
quarter of one percent into the 
special benefit fund. This contribu- 
tion will be stepped up gradually 
until a 114°% payment is reached in 
Oct. 1953. Other contract terms pro- 
vide for the elimination of the split- 
vacation period and a joint union- 
management study of job evaluations. 





Joins Commonwealth 





H. W. Firsching, who has joined 
Commonwealth Color & Chemical 
Co. of New York as a regular mem- 
ber of the sales staff. Firsching is a 
graduate of Philadelphia Textile In- 
stitute where he majored in dyeing 
in printing. He was formerly asso- 
ciated with Montgomery Mills, Inc., 
Vontgomery, Pa., as superintendent 
of dyeing. He will cover parts of 
New York, New Jersey and Pennsyl- 
vania and will have the title of sales- 
man-demonstrator. 
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Shoe Contracts Sought For 
Distressed Areas 

John E. F. Foote, president of the 
New England Shoe and Leather Asso- 
ciation, recommended to a sub- 
committee of the Surplus Manpower 
Committee in Washingion this week 
that military shoe contracts be nego- 
tiated immediately with shoe manu- 
facturers in such surplus labor areas 
as Brockton. Mass.. and Manchester. 
N:. if. 

Foote was a member of the Massa- 
chusetts delegation appointed — by 
Governor Paul A. Dever. He was 
accompanied in Washington by Max- 
well Field, executive vice president 
of the Association. 

Foote’s recommendations stated: 

“First, that Manpower Policy Num- 
ber 4 issued by Charles Wilson could 
only be put into effect in the shoe 
industry by requiring the negotiation 
of military shoe contracts. Current 
procurement policies of the Army, 
Navy and Marine Corps is to make 
awards based on formal competitive 
bids. Under this Wilson directive. 
provision is given for negotiating 
contracts with companies located in 
surplus labor areas. 

Second, inasmuch as 23 cities have 
already been designated as labor 
surplus areas. including two where 
shoe manufacturers have been  pro- 


ducing military shoes, namely Brock- 
ton and Manchester, N. H.. immedi- 
ate action should be taken by the 
committee to certify to Mr. Wilson 
that shoe contracts should be nego- 
tiated with these manufacturers to 
alleviate unemployment in these areas. 

Finally, Foote urged the Commit- 
tee to review its decision to treat the 
shoe trade on an industry-wide basis. 
which would require public hearings 
at some future date before a govern- 
ment panel. Instead. he pointed out 
that quicker and more effective action 
could be, undertaken under the gov- 
ernment’s program on the basis of 
negotiation of future shoe contracts 
direct with manufacturers located in 
these surplus areas.” 


Glass Sees Better Sales 
Ahead 


\ striking change in the underly- 
ing position of the shoe and leather 
industries, resulting from reduced 
inventories and a more. stabilized 
price structure, will be reflected in 
expanded sales possibilities during 
coming months. according to Irving 
R. Glass, executive vice-president of 
the Tanners’ Council. 

Appraising current developments 
in the industry, Glass said that they 
“offered a dramatic contrast to con- 


ditions a year ago, and point to 
favorable merchandising prospects 
for shoe manufacturers and retailers, 
as well as tanners.” 

The extent of the readjustment 
witnessed in shoes and leather dur- 
ing the past year have “brought these 
industries into a range of values 
where confidence and stability could 
become positive factors in| promo- 
tional planning and merchandising.” 
the Tanners’ Council head declared. 

“The fact that shoe sales last year 
exceeded by 22.900,000° pairs the 
number produced underscores the ex- 
tent to which retailers’ stocks have 
been reduced.” Glass added. Manu- 
facturers’ and tanners’ inventories, 
likewise, are far below what has been 
considered normal in past years. 
Consumers do not have 
stocked with shoes, he pointed out, 
since purchases last year were the 
usual three pairs per capita average. 


closets 


An industry-wide campaign to in- 
crease pairage in men’s shoes will 
be launched at the Leather Show, he 
disclosed, with the introduction of 
AMBERTONE, a new russet tone 
which is being produced in calf and 
side leather for shoes, and in smooth 
and suede leathers for jackets, gloves 
and accessories. AMBERTONE will 
be the leading men’s promotion color 
for Fall and Winter, 1952. 





CROMPTON FACTORING SERVES 
BIG BUSINESS 


Some of the oldest of Crompton Factoring customers are in the 
multi-million volume brackets. Would-be suppliers look at their 


CROMPTON 
} RICHMOND 
COMPANY 


FACTORS 


net worth... 


and water at the mouth. 


Then why factoring for the big and strong? Simply because this 
service provides substantial economies that cut distribution costs 


... and still greater liquidity for advantageous buys or greater 


volume. 


They save by eliminating credit and collection overhead — and credit losses too. 
We do the job better and more economically . . . because we’re credit specialists. 
Crompton alone is liable for their losses on bad accounts. 


Thus, efficient, large-scale operation generates more efficiency and earnings. 
The bigger the volume involved, the more profitable Crompton Factoring is for 
the client. It’s all on the record! 


Th Homan hele 


CROMPTON-RICHMOND CoO., INC. 


1071 Avenue of the Americas, New York 18, N. Y. 
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MILITARY 
BIDS AND AWARDS 





Belting Leather 


March 10, 1952 — Procurement 
Division, Air Materiel Command, 
Wright-Patterson Field, Dayton, O.. 
has issued Invitation (IFB) 52-717, 
covering 10 items belting, — flat, 
leather, | ply. medium weight, 4,000 
Ibs. per sq. inch, T.S., Fed. Spec. 


KK-B-201B dated Nov. 18. 1946, 


Amendment 1 dated March 30, 1949, 
Type 1, Class M width, 54” length: 


Item 1: 4” width 2.200 feet; Item 
2: 1” width 1.400 feet: Item 3: 114” 
width, 12,200 feet; Item 4: 14” 
width, 5.300 feet: Item 5: 184” 
width, 800 feet: Item 6: 2” width, 
2.700 feet: Item 7: 245” width, 1.400 
feet: Item 8: 3” width 3.400 feet: 
Item 9: 4” width, 800 feet; and Item 
10: 8” width. 100 feet. Delivery to 
start 30 days after date of award, to 
he completed 90 days after date of 
award, 


Various Leathers 


March 14, 1952 — Procurement 
Division, Wright-Patterson Air Base, 
has issued Invitation 33-600-52-680, 
covering various types of leather. 
Delivery within 150 days following 
award, 


Following leathers wanted: 17,062 
feet 1.” lacing leather in accordance 
with KK-L-201b; 5.415 square feet 
of cattlehide lace leather in aceord- 
ance with KK-L-201b; 9.176 square 
feet 2 ounce full grain russet strap 
leather, Grade C. Type B. Class 1] 
under Spec. 271-C: 62.428 square 
feet 8 ounce full grain strap leather, 
Grade C, Type B, Class 1 under Spec. 
271-C; 29.862 square feet. chrome 
tanned 4 ounce cattlehide leather. 
seal brown shade. Type 1, in accord- 
ance with Spec. 12028C: 62.137 
square feet chrome tanned horsehide 
leather, black shade, Type 1 (gar- 
ment) full grain, Grade A, in accord- 
ance with Spee. MIL-L-7266 dated 
October 22, 1951: 460.00] square feel 
chrome tanned horsehide leather, seal 
brown shade, Type 1 (garment 1% 
ounce to 3!4 ounce) full grain. 
Grade A, in accordance with Spee. 
MIL-L-7206: 3.000 square feet top 
grain chrome tanned cowhide, Type 
3, 41% to 7 ounce in accordance with 


Spec. 12028C 
Men’s Overshoes 
March 17, 1952 — QM-30-280- 


52-1181, covering 28,008 pairs men’s 


high rubber overshoes, 5-buckle fas- 
tening, M-45, MIL-0-836 dated July 
29, 1949, and Amendment No. 1 
dated Aug. 14, 1950, with 100. per- 
cent overseas pack. Opening at 3:00 
p.m. in New York with delivery at 
9.312 pairs in June and July and 
9.384 pairs in Aug. For the Army. 


Various Leathers 

Mareh 24, 1952 — QM-30-280- 
52-1202. covering following leather 
items: black tooling calfskin leather, 
2-21 0z., 1,500 skins; heavyweight 
cream horsehide leather, 41-5 o2z., 
2.200 fronts: and russet strap leather, 
7-9 02., 1,620 backs. Opening at 1:00 
p.m. in New York, for the Army. 


Gloves 
March 31, 1952 — QM-11-009- 
52-1113, covering 1,980 pairs of cot- 
ton gloves. leather palm, gauntlet 
type, men’s type 1, Spec. No. 9-117 
dated July 7, 1948. DO rating. Open- 
ing in Chicago at 10:00 a.m. 


Welding Gloves 
Mareh 31, 1952—QM-11-009- 


52-1116, covering 10,032 pairs of 
leather welding and working gloves, 
type Ill, Federal Spec. KK-G-470 
dated Sept. 12. 1949, and Amend- 
ment | dated May 16, 1950. Item 1 
specifies 2,016 pairs size medium, 
Stock No. 37-G-2412-15, while Item 2 
has 8,016 pairs, Stock No. 37-G- 
2412-10. DO rating. Opening in 
Chicago at 10:00 a.m. with delivery 
to Columbus, O., Bellbluff, Va.. and 
Ogden, Utah, from June threugh 
Sept. 1952. 


Government Loan To 
Victory Tanning 


Victory 
Mass., tanner has been granted a loan 
of $25,000 as an aid to “production 
of an essential civilian product,” the 
Reconstruction Finance Corp, an- 
nounced this week. 

The loan was offered of Feb. 14. 
the RFC said, after local banks had 
refused to advance funds. The loan 
carries five percent interest and ma- 
tures in five years. It is for operating 


Tanning Corp., Peabody, 


expenses. 

Security includes a first lien on 
land, buildings, machinery and equip- 
ment, including automotive equip- 
ment, RFC said. It also includes the 
personal guaraniee of Peter and 
Toula Paganis. owners of Victory. 

“Additional working capital is 
needed to enable the applicant, a 
small business, in meeting production 
of an essential civilian product.” said 
RFC. 
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AWARD COMBAT BOOTS 
The New York Quartermaster Pro- 
curement Agency has announced 
awards to three firms under QM-30- 
280-52-977 covering 681,000 pairs of 
service combat boots. Quantity and 
price per pair of each award was not 
disclosed except for the fact that each 

exceeds $250,000 in dollar value. 
Contracts were given to John Ad- 
dison Footwear, Inc., Marlboro, 
Mass. (low bid of 50,000 pairs at 
$5.56); General Shoe Corp., Nash- 
ville, Tenn. (bid 70,000. pairs at 
$5.72 or 140,000 pairs at $5.76 or 
210,000 pairs at $5.84); and Inter- 
national Shoe Co., St. Louis (bid all 


at $5.88). 


McElwain Low Bidder 
On Navy Shoes 
J. F. McElwain Co., Nashua. N. H.. 


was low bidder at the opening of 
Navy Invitation No. 374, offering to 
deliver 300,000 pr of men’s black, 
low oxfords at $4.20 per pair, 15 
days acceptance, net. The invitation 
called for 400,008 pr and there were 
twenty bidders in all. Other low 
bidders were: 


Endicott-Johnson Corp., Endicott. 
N. Y.; 200,000 pr $4.24; or 300,000 
pr $4.29; or total quantity at $4.34; 
10 days acceptance, net. 


General Shoe Corp., Nashville, 
Tenn.; 145-thousand pr $4.56; 10 
days acceptance, 1/10 of 1% in 10 
days. 

Doyle Shoe Co., Brockton, Mass.; 
10,000 pr at $4.64; 21.000 pr at 
$4.05; and 19,000 pr. $4.74; 20 days 
acceptance, 1/10 of 1¢/ in 30 days. 

Sportwelt Shoe Co., North Easton, 
Mass.; 60,000 pr $4.76; 20 days ae- 
ceptance, 1/10 of 1(¢ in 10 days. 

Brown Shoe Co., St. Louis, Mo.: 
120,000 pr $4.81; 20 days acceptance, 
net. 

Belleville Shoe Manufacturing Co.. 
Belleville, Hl; 36,000 pr $4.90; 10 
days acceptance; 1/10 of 1¢¢ in 20 
days. 

Craddock-Terry Shoe Corp., Lynch- 
burg. Va.; 50,000 pr $4.91: 10 days 
acceptance, 1/10 of 1% in 30 days. 

Hubbard Shoe Co., Rochester. 
N. H.; 18.000 pr at $4.93; and 18,000 
pr $4.99; 15 days acceptance, 1/10 
of 1 in 10 days. 

A. S. Kreider & Son Co., Palmyra. 
Pa.; 30,000 pr $5.10; 15 days accept- 
ance, net. 
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LEATHER MARKETS SHOW 
STABILITY BUT SALES IMPROVED 


Tanners Try to Hold Price Line Until Leather 


Show Developments 


Slow sales prevent any signifi- 
cant price trend. Bellies a bit 
firmer but other sole leathers har- 
ried. Men's and women's calf 
draggy; latter soft. Sides and 
splits confused. 


Sole Slack 

Boston sole leather tanners have 
little new to report this week. Mar- 
ket remains definitely quiet on eve 
of Leather Show. There are some 
sales. of course, but mostly for need 
and when buyer is through haggling. 
Also, in-between season keeps sales 
depressed. 

Continued weakness of heavy hides 
doesn’t help tanners. Buyers remain 
strictly price-conscious, constantly 
try to push price levels down. Tan- 
ners biggest job is to keep prices as 
near present levels as possible until 
sales pick up again. This will be 
difficult unless hide market firms 
since Spring run is about over and 
manufacturers will not start actively 
on Fall run until late May or early 
June. 

Quotations about the same as week 
ago. Relation to selling prices is an 
individual matter. Most tanners ask 
48c and down for 10 irons and up 
bends; 9/10 irons, selected, pegged 
at 56-57¢ and down: 8/9 irons listed 
at 61-62c but move at lower levels 
occasionally. Selected light bends 
around 70c and down. 

Sole leather tanners of Philadel- 
phia report business is generally fair. 
Factory bends still selling rather well. 
The demand for finding leathers has 
dropped off. Bellies sell well—par- 
ticularly the lighter weights at 
prices averaging 25-26c. Heads 
quoted at an average l6c-17e, when 
tanners have any to sell. No one is 
too happy about quoting prices. 


Sole Offal Mixed 

Sole leather offal tanners and 
dealers in Boston say sales generally 
on same level as last week—fair to 
moderate. Best activity in bellies, as 
usual, with shoulders, heads and 
shanks having rougher time. 

One perhaps significant develop- 
ment of pre-Leather Show week is 
general tendency among tanners to 
firm up on belly prices. Tanners say 
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bellies are selling too low as is—that 
they will not sell them any lower for 
present. 
what encouraging since fair activity 
is reported at 22-25c price range 
which prevailed last week. This is 
far below 67¢ and down bellies were 
bringing a little over a year ago but 
it is best tanners can do. 

Single shoulders softer. Lights 
with heads on have difficulty in sell- 
ing at mid-40’s. Buyers interested 
only at lower 40’s and down. Heavies 
ever softer at mid-30's. Heads bring 
16-20e when they move as do fore 


shanks. Hind shanks slack at 20¢ 


and down. 


Reaction of buyers some- 


Calf Quiet 

Slightly firmer tone of lightweight 
calfskins this week shows little effect 
on Boston calf leather market. Rad- 
ical skin price drops a week ago hit 
weight calf hard-—most 
tanners forced to reduce prices from 
6-8e a foot. These levels hold this 
week but sales are slow. 

Men’s weights also slack with 
many men’s factories, especially in 
grockton area, operating on sharply 
curtailed schedule. Because of this, 
few calf tanners are producing above 
60 percent capacity rate. Outlook 
not too encouraging until late Spring 
unless retail shoe sales show a defi- 
nite upswing—something not antici- 
pated for a few weeks. 

Feeling is that Easter and spring 
sales should bring real improvement 
with resultant = strengthening — of 
leather market. If Easter disappoints, 
shoe industry faces rough year, 

One tanner reports better-grade 
men’s smooth calf brings 97, 93, 86, 
cent 


e 
» 9S) 
~ 


women’s 


76c—about same levels of r 
weeks. Women’s are now at 7 
66, 56c with sales slow. Volume 
naturally at lower ranges. Suede not 
too active although good call for 
Bucko reported at about 85e and 
down. 


Sheep Marking Time 
There is some business as usual on 
Boston sheep leather market but. for 
the most part. this is in-between sea- 
son and tanners can do little more 
than mark time on new orders while 
working against old orders. A few 
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PLAPAC 


. . - Hefty, smooth, 
burnished 
semi-aniline 
sides... 


Amour leater 0d 


CHICAGO - BOSTON - NEW YORK 














STORMWELE WY % 


“WEATHERSTRIPS” YOUR SHOES 7 <0 — 


il 


HOLDS THEM IN SHAPE 


. ADDS CUSTOM STYLING 
All-Leather STORMWELT is Made Exclusively by 


BARBOUR WELTING COMPANY 


BROCKTON 68 * MASSACHUSETTS 


Put Your 


with CHAMPION 
SEWING SILKS 


y 
GUDEBROD 


MACHINE TWIST 
FELLING SILK 
BUTTONHOLE TWIST 
SILK FOR HAND SEWING 


Send today for TESTING 
SAMPLES in either silk 

In the Eye or nylon 

of the Industry 
Since 1870 


mHudebrod Bros. Silk Co., Inc. 


PRILABDECOHIA 7, PA. 


Bronch Offices Chicago, Rochester, New York, Baltimore, Boston, Cincinnati, los Angeles. Gloversville, N. Y. 


“SUPERIOR LEATHERS” 


Chrome Retan Sole Leather 
In bends . shoulders bellies outstanding in its waterprocfing 
and long-wearing properties 


**Katz Chrome 


The ideal leather for shoe glove ... and garment purposes 


Chrome Retan Upper Leather 


A quality shoe leather water resisting ... easily worked. 


4{lso cow and horse sides 


SUPERIOR TANNING CO. 
1254 West Division Street, Chicago 
AGENTS 
Chicago, E. Block - 278 N. Wells St 
Boston, Slattery Bros : 210 South St 
New York, Simon Tannenbaum - - + = 100 Gold St 
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orders trickle in here and there and 
prices of recent weeks. 

Most sheep ianners are agreed 
they had fairly good quarter—some 
even better than last year. Of course, 
sheep market has remained fairly 
constant over past year unlike most 
other leathers. Tanners raised prices 
very little during 1951 inflation— 
consequently, they have lowered them 
little to date this year. 

Boot linings can be had at 18-28c, 
shoe linings at 16-19c. These are 
most popular selling levels. Chrome 
linings fair at 29c and below: col- 
ored vegetable linings generally at 
26-27c. 

No change in garment sheep situ- 
ation. Good der mand for suede, 
which still sells actively at 29-30 
and below. Grains are having much 
harder time as horsehide and other 
leathers remain highly competitive. 
Prices generally at 23c¢ and down. 


Side Spotty 

There is activity on Boston side 
leather market but not of the en 
couraging kind. Although hide mar- 
ket was a bit more active this past 
week, it was centered in heavier 
hides which moved after packers ac- 
cepted lower bids. Light hides not 
too active although holding price 
lines for time being. Thus, tanners 
were able to sell leather only after 
considerable bargaining with price 
the dominant factor throughout. 

Tanners are united in feeling defi- 
nite leather shortage will develop 
around early April unless leather 
buyers show more activity before 
then. Tanners are keeping produc- 
tion at low level, working mainly 
against orders. With little leather 
being piled up, a rush of leather 
buyers could easily result in tight 
market. 

Best H weight combination tanned 
extremes now bring 47-49c, Some 
tanners ask up to 50c. Kips around 
52-54c. Sides have trouble in low 
10°s and well below. Tanners still 
trying to hold around 40c but many 
selling at distress prices. Army retan 
in high and mid-30’s generally with 
some tanners trying to get close to 


Lc. 


Belting Better 

Belting leather tanners of Philadel- 
phia find that increased activity 
among curriers has finally had an ef- 
fect on rough leather tanners. Most 
found that this past week showed a 
definite improvement in sales of bend 
butts. The tone is generally more 
optimistic. 


March 8, 1952 





However, while volume of sales is ors for Spring are still coming in but most tanners. Most of the business 
on the upswing, price situation is by in small quantities. The prob lem is done is in the lower grades of leather, 
no means satisfactory. Things are still one where manufacturers want and tanners have to struggle to get 
not settled to a point where quota- delivery at once. Some tanners con- their prices. When sales are made in 
tions mean too much. Shoulders are sider certain red and green shades as the higher grades of leather, the prob- 
weak both as far as rough tanners “semi-staple” colors this season, and lem is more intense. 
and curriers are concerned. can fill orders on these immediately. Average prices quoted in Philadel- 

Curriers still prefer to keep a fairly Talk continues to be heard about phia: 
low inventory, however. Although it colors for Fall. Tanners are making Suede 45c-95e, Glazed 35c-$1.05, Lin- 
may mean losing some sales, no one up samples for the Leather Show, and ings 30c-60c, Slipper 35c-69c, Satin 
wants to be in a position of having some are even sending out some sam- Mats 69c-$1.20, Crushed 35c-80¢ 
a high inventory. plings to manufacturers. It is gener- Work Glove Cautious 

For the most part they are getting ally felt that red and green, light While market seems to be holding 
their prices: “When a customer calls brown, and perhaps even purple, will at unchanged prices so far as busi- 
on the ‘phone for immediate delivery, continue in popularity. Of course, as ness. with regular outlets is con- 
he doesn’t have time to quibble about — one tanner put it, a “bright pink” — cerned, buyers seem to be showing 
prices too much.” A New York cur- could suddenly become in demand as more caution. According to some 
rier has adjusted prices so that they a result of the show, but the odds are advices, purchases made mostly at 
are now more in line with local prices. that nothing so revolutionary will 7c for top No. 1 grade LM weight, 

AVERAGE CURRIED LEATHER PRICES happen. loc for No, 2s and 15e for No. 3s 
Curried Belting Best Selec. No.2 No.3 Black suede continues just about and lists at a cent above these prices 
bh mange Pee hea AR na ae at last week’s level—slow but in some are usually discounted. The same 
Centers 24-28" .. 1.58-1.60 1.53-1.54 1.30-1.47 demand. Some talk about white which can be said of M weight alone with 
Centers 30’ 1.50-1.52 3 1.30-1.46 . . a 
Wide sides 1.26-1.35 1.21-1.30 1.08-1.21 did not die down as rapidly as was — No. | grade around 18c, No. 2s 17e 
2g te aR rh ha AE ah ae expected. Slipper slow: there are and 3s, 16c, some listing a cent above 

r iums to be added é _ 
light plus 10c; extra he jus 5e-10 signs of “some awakening” on the these levels but buyers have seldom 

‘ part of slipper manufacturers, but no had to reach for supplies. 
Kid Dull real sales as yet. Nothing new re- Reports that some business for 

Kid leather sales in Philadelphia ported in linings. For the most part, government requirements had been 
continue pretty much on “dull-to- crushed and satin mats are dead. booked at down to 15c for top No. 1 


fair” basis. In glazed, orders in col- Prices remain unsatisfactory to grade LM weight and some say even 





Give Shoe Sales 
A Real Uplift —e ee 


Adds to the Shoe wearer's comfort 





The new Niles Arch Uplift is the great- 
est advancement ever made in arch 
supports. 
It’s the sales teature you've needed Eliminates cutting special orthopedic 
for sales plus in your lines. insole patterns. 


WRITE FOR SAMPLES AND INFORMATION TODAY 


Retains the shape of the shoe 


Will prevent fallen arches 


VAN HORNE - KAESTNER LEATHER CO. 1911-31 S.Allis St. MILWAUKEE 7, WISC. 





a /eather by. 


For dress wear our Normil is considered outstanding. A smooth, sleek 
leather of full chrome tannage, it has a calf-like finish and rich appear 
ance. Made in both black and colors. 


J. GREENEBAUM 


j TANNING COMPANY «x 
TANNERIES in MILWAUKEE ano CHICAGO CHICAGO MILWAUKEE 8OSTON 
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36-38e and down with the usual 2c 


spread between grades, 


Bag, Case & Strap Same 

Not much change in this market. 
A little business being booked here 
and there but demand still not very 
active. Nevertheless, a little better 
feeling in some quarters due to slow- 
ing down of the steadily declining 
trend noted over a period of many 
weeks 

Prices on 2% ounce case leather 
more settled around 54e and 56c for 
> ounce for top grades. Top grade 
for 4 ounce strap leather starts at 
60e down with 3c spread between 
> ounce strap at 62c down; 
ranging up to 70 
and down on LO ounce. 

Some tanner lists start lower, as 
noted, 5 ounce natural russet strap 
sides at 56c for A grade, 53e on B 
grade and others starting 5/6 ounce 
No. 1 at as low as 5le. Colors usu- 
ally 2e higher than regular russet. 
Glazed strap quoted 3c higher with 


grades; 


6 ounce at Ole: 


B grade de less and C grade 6c less. 


Glove Leathers Depressed 


Spring business—what there was 
of it—is all in and being cut. Season 
was a distinct flop as far as leather 
gloves were concerned. Fabrics seem 
to have captured the fancy of the 
(American women to such an extent 
that they will pay more for a good 
fabric glove than they will for a 
good leather glove, at least for the 
present. 

Large scale buying for fall has not 
yet started. Big buyers are expect- 
ing further price. 
Some jobbers and chain stores have 
placed small early orders and this is 
what the industry is living on. 

It is reported that Cape Glovers 
sold here at $18.00 basis large 
western primes. Local interests feel 
they can do business at this price. 
The market is soft. Not much in- 
terest in other raw skins. Buyers 
have definite ideas about price and 
are sticking to them. 


concessions in 


CUTTING, PERFORATING, 
MARKING DIES 
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Garment Spotty 

Prices on suede garment leather 
still vary considerably depending 
upon the productions and quantities 
involved. Some business from time 
to time and 36c seems to be about a 
top for small lots while 31-32c covers 
the bulk of sales lately effected. 


Tanning Materials Same 
Tanning Materials relatively un- 
changed. Demand from tanners rather 
slow and sporadic. Tanning Extracts 
firm. Buying interest in Tanning Oils 
generally confined to current require- 
ments. Prices unchanged. 


Raw Tanning Materials 


Divi Divi, Col., 42% basis shp’t, bag $ 75.00 
Divi Divi, Dom., 48% basis shp't, bag $ 85.00 
Watule Dark, ton 
‘ ‘Fair Average’’ $105.00-$106.00 
Merchantable’’ $101.00-$102.50 

Sumac, 28% ieaf Sri 
Grouna er a relue . -$144.00 
Myrobalans, J. 1's Z $52.00-$56.00 
Crushed $76.00-$78.00 J. 2's .. $45.00 
R. 1's p ° . $52.00-$56.00 
Valonia Cups, 30-32% guaranteed $70.00-$72.00 
Valonia Beards, 42% guaranteed ......$86.00 
Mangrove Bark, 30% So. Am $52.00-$54.00 
Mangrove Bark, 38% E. African $81.00-$83.00 


Tanning Extracts 


Chestnut Extract, Liquid (basis 
25% tannin), f.0.b. piant 
Tank cars ‘ 
Barrels, c.1 
Barrels, 1.c.1 Tere 
Chestnut Extract, Powdered (basis 
60% tannin}, f.o.b. plant 
, ¢.i aes ‘ -+ 10.92 
m Led . os «+ 21.65 
Cutch, solid Borneo, 55% tannin 
plus duty .. . ‘ a 
Gambier Extract, 25% tannin, 
bbls : , 09% 12 
Hemlock Extract, 25% tannin, tk. cars 
f.o.b. works pps ‘ . 0625 
Bbls. c.1 . 067% 
Oak bark extract, 25% tannin, Ib 
bbls. 6',-6%, tks 06% 
Quebracho extract 
Solid, ord., basis 63% tannin, ¢ 
plus duty 
Solid clar., 
Liquid basis, 3¢ 
Ground extract 
Wattle extract, solid, c.) 
(plus duty) So. African 
Wattle extract, solid, c.1 
(plus duty) East African 
Powdered super spruce, bags, c.! 
054; Le.l > 
Spruce extract, tks., f.0.b. wk 
Myrobalan extract, solid, 55% 
(plus duty) 
Myrobalan extract, powdered, 60% 
(plus duty) 
Valonia extract, powdered, 63° 
(plus duty) 


basis 64% tannin, ¢ 
tannin, bbls 


a oe 
tanni@ .. 
tannin 


tannin .9 


Tanners’ Oils 


Castor oil, No. 1 C.P. drs. 1.¢.1 
Sulphonated castor oil, 73% . 
Cod Oil, Nfid., loose bas gal 
Cod, sulphonated, pure 25° moisture .. 
Cod, sulphonated, 25% added mineral . 
Cod, sulphonated, 50° added mineral 
Linseed oil tks., c.l. zone 1 
drums, l.c.1 
Neatsfoot, 20° C.T 
Neatsfoot, 30° C.T 
Neatsfoot, prime drums, 
le. . 
Neatsfoot, sulphonated, 75% 
Olive, denatured, drs. gal 
Waterless Moellon 
Artificial Moellon, 25% moisture 
Chamois Moellon, 25% moisture . 
Common degras 
Neutral degras 
Sulphonated Tallow, 75% 
Sulphonated Tallow, 50% 
Sponging compound 
Split Oil 
Sulphonated sperm, 25% moisture 
Petroleum Oils, 200 seconds visc., 
f.o.b ° . . 
Petroleum Oils, 150 seconds visc., 
f.o.b eee eoee 
Petroleum Oils, 100 seconds visc., 
f.o . 





HIDE MARKET MORE ACTIVE 
BUT TONE REMAINS UNSTEADY 


Big Packers Report Better Movement In Heavier 
Selections 


Buying by large tanning shoe 
manufacturers and other independent 
tanning outlets resulted in fairly 
active market. Principal activity in 
heavy native steers and heavy native 
cows. All four big packers as well 
as practically all of the larger out- 
side independent packers sold these 
selections freely. 

Trading developing on heavy na- 
tive steers was on basis of 12c for 
Chicago and river points with north- 
ern St. Paul type low grub produe- 
tions bringing 12sec, including such 
points as Austin, Minn., and Sioux 
Falls. 5. Dak. Regarding light native 
steers, one packer sold these as low 
as 17e in combination with heavies 
at 12¢ but same packer late last week 
realized 171%c for car of about 1.000 
Chicago light native steers alone. 
Another packer obtained 1914c¢ for 
1.000 Kansas City ex. light native 
steers. 

Despite some substantial buying 
of hides late last week and again 
early this week, trading showed 
signs of slowing down again as many 
tanners shied at making additional 
commitments on raw stock. At mid- 
week, there was a lull in most mar- 
kets with activity confined to an odd 
car here and there. 

Later, some buyers revised ideas 
downward again on a number of se- 
lections and packers subsequently 
indicated willingness to accept latest 
trading levels. Moderate supplies of 
most selections were available but 
met with a very spotty demand. 

Market undertone barely steady. 


\ sale of some heavy average weight 
branded steers by an independent 
packer at lle for butts and 10c for 
Colorados, about 4,300 involved at 
these levels with kosher allowance 
caused some buyers to back away 
from the market. Some outlets had 
been bidding a half cent more for 
these selections from lighter average 
big four packer production points 

Demand for small packer hides 
also selective. Late sales reported 
included one car of 48-4 lb. average 
at 1344c and a couple cars at 62 Ib. 
average small packers at I]!oc se- 
lected. The Pacific Coast market was 
rather quiet following last trading 
which involved about 50.000 hides 
between big and small packers there. 

Trading in big packer calf from 
Milwaukee-Eau Claire was a feature, 
totaling 13,500 at 2715c for lights 
and 30c for heavies. At mid-week, 
best bid on northern heavy calf alone 
such as Chicago-St. Pauls was at 35 
or 2oe down. 

Trading in heavy native steer 
selection will exceed 17.000 by the 
big four packers and approximate 
10.000 by the larger independent 
producers. Movement of heavy na- 
tive cows likewise substantial. prices 
ranging from 14!4c for the river 
points, l5e for Chicago productions. 
and 15'se for St. Paul types. Sales 
by the big four packers on this se- 
lection alone including some made 
last Friday total at least 24.000 and 
the larger producers 
about 6.000. 

Another selection moved in fair 


independent 





HIDE AND SKIN QUOTATIONS 


Present 
Heavy native steers “12% 13 
Light native steers 
Ex, light native steers 
Heavy native cows 
Light native cows 
Heavy Texas steers 
Butt branded steers 11-11% 
Light Texas steers iSYZN 
Ex, light Texas steers 18N 
Colorado steers 10 -10"% 
Branded cows 14 -14'4 
Native bulls 11 
Branded bulls 10 
Packer calfskins 2714-374 271 
Packer kipskins 24 «+31 25 


1612-1742 16! 
11'-12 


Week Ago 


-13% 13 


1514-1614 
217%, 18 -19 37 


“15% 


2-371 


New 


Month Ago Year Ago Ceilings 


-131, 3344-34 28 
18 20 3712 31% 
19, 21% 40 34 
1514-161, 3444-35 29 
-38 31 +32 
12% 12 xi% 25 
12 52 31 46-31% 25 
15% 17N 351, 2914 
18 19N 36 -38', 32 
11 11 30°, 24% 
154234 +3444 2814-29 
11'4 -12. 24 +-244%4 20 
10' -11 23-23% 19 
-37',774,-82), 65 
-32 58 -60 50 
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FLEXOLE 
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SPECIALTIES 


“Always Reliable” 





LEATEX CHEMICAL COMPANY 
77° N HANCOCK ST. PHILADELPHIA PA. 








quantities has been branded cows on 
basis of 14¢ for northern points. 
Some light average Wichita light 
cows sold at a premium of 14'%e. 
Follow-up trading in light native 
cows at steady prices. Two big 
packers sold car each or total of 
2.600 Omaha light cows at 17¢ and 
one of them sold 1,800 St. Louis light 
average at I7loc. Another big 
packer sold 3,000 St. Paul light cows 
at Ive. At same time, independent 
packers sold northern light cows at 
l6loac, about 3,900 involved. 

Some interest from exchange oper- 
ators indicated at mid-week in native 
selections, believed for purpose of 
hedging on the New York hide 
futures market on the Commodity 
Exchange, Inc., scheduled to reopen 
next week with a new futures trading 


contract. Sales of branded steers 


HIDE 


$1 BROAD STREET 





mem 


The Board of Governors of the 


COMMODITY EXCHANGE, INc. 
announces that the Exchange will 


RESUME TRADING 


Monday, March 10, 1952 
at 10:10 A.M. in 


KUTURES 


quite limited, prices ranging 11-1114 
on butts and 10-1014 on Colorados 
depending upon productions and 


average weights. 


Small Packers Slower 
Trading in this market not any too 
brisk. Considerable haggling over 
prices. In several instances, bids 
made on certain productions and re- 
fused by sellers were not renewed 
although packers later indicated a 
willingness to sell at those prices. 
Tanners have not been overly anxious 
to buy. preferring to pick and choose 
among available supplies offered on 
the market. Buyers are naturally 
cautious and generally watch big 
packer market developments very 

closely in determining values. 
Sales during week included some 
12-43 |b. average midwesterns at 


NEW YORK 4, N. Y. 





DYEWOOD AND 
TANNING EXTRACTS 


SUMAC * QUEBRACHO © GAMBIER 
FUSTIC © MYRABOLAM ¢ HYPERNIC 
HEMATINE © WATTLE ¢© TANNIC ACID 


YOUNG EXTRACTS HAVE BEEN SERVING THE 
INDUSTRY FOR MORE THAN 80 YEARS 


the J,§. YOUNG CO. 


2701 BOSTON ST., BALTIMORE 24, MD. 
PHILADELPHIA, PA. © CHICAGO, ILL 


PATERSON, N.J ° BOSTON, MASS 
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1514c flat for natives with brands at 
le less. Also, a car of 30-60s aver- 
aging 46 lbs. brought I4c flat. 

Fair amount of interest shown in 
small packer hides around 48 Ib. 
average at 13! to 1d4e as to quality 
and sections of origin. A few cars 
of 52 lb. average small packers sold 
at 13c flat for natives and le less 
for brands. Heavier productions 
averaging 60-62 lbs. were held around 
12-12'4¢ f.o.b. shipping points while 
buyers’ ideas were usually less. Some 
85 |b. average small packer bulls 
sold at Ole. 

On the Pacific Coast, smaller and 
independent packers sold a number 
of cars at 9'oc for steers and 1214. 
l3c for cows, flat f.o.b. shipping 
points. Big packers have been sell- 
ing their west coast hides on basis 
of 13%%c for branded cows, 1115c 
for butts, 10144c for Colorados; 15e 
for light brands and 17e for ex. light 
brands. 


Calf and Kip Steadier 

A big packer this week sold 13.500 
Milwaukee-Eau Claire calf at 27% 
for lights and 30c for heavies. Pre- 
vious sale from these points was at 
27loc for allweights. The 2'sc ad- 
vance on the heavies is attributed to 
supplies being a little tighter due to 
production running seasonally — to 
lights. The lights have been selling 
from other points such as Green Bay 
and St. Paul on steady basis of 27} ac. 
Chicago and St. Paul heavy calf last 
sold at 3715c. 

Sales of big packer southeastern 
kip reported at 26!sc with over- 


weights at 22%c. The only sale 

















A very unusual wiil! He has named 
several of you fo pay his debts since 
you didn't tell him about Controlled 
Penetration of fatiiquors by Salem Oil 
& Grease Company to make leather 
luxuriously rich in character. 
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lately noted was by an outside packer 
who sold Oct.-Dec. overweights at 
24c. One of the Chicago collectors 
sold a car of trimmed calf involving 
3/4s at 90c, 4/5s at $1.35. 5/7s at 
$1.75 and 7 9s at $2.65. 

Small packer and country skins 
remained quiet and more or less 
nominally unchanged. Good small 
packer allweight calf last brought 
27!4c and kips 22c. Country skins 
in carlots are held at 18-20c for ealf, 
16-18c¢ for kip with less than carlots 
quoted at 15-l6c for calf and 13-14 
for kip. 


Country Same 

This market has held compara- 
tively steady although it is apparent 
that many buyers are low in their 
ideas of value. A number of cars of 
good country allweights averaging 
18-50 Ibs. consisting mostly of 
locker-butchers and very few ren- 
derers, were sold at 12e flat trimmed 
f.o.b. shipping points. The majority 
of these hides came from best. sec- 
tions and were desirable also from a 
freight cost standpoint. 

Some light renderer hides sold 
also at the 12c mark for around 45 
At mid-week, however, 
naming ideas 


lb. average. 
many buyers were 


Ca-WAITY AND UNIFOR, 1384 


around 1]-l]%sc. A little business 
in glue hides. Prices paid for No. 3s 
range from 9 to 10c, the outside 
figure for light average weights. 


Horsehides Slow 

Not a great deal of activity here. 
There are sellers who ask $7.00 and 
up for choice lots of trimmed north- 
ern slaughter whole hides. 
meanwhile, are not aggressive fol- 
lowing recently noted purchases, 

An additional sale of a car of good 
trimmed northern horse hides was 
made at $6.75 
buyers’ limits, some tanning outlets 
talking as low as $6.50. Untrimmed 
hides quotable about $1.00 more 
than trimmed lots. 

Leather business still not very 
broad and dealers offering cut stock 
find it dificult to interest’ certain 
tanners in fronts and butts. The 
market for fronts continues to hold 
around $5.00-5.25 but there are very 
few takers of butts offered within the 
range of $2.00-2.25, basis 22” and 


up. 


Buyers, 


which seems to be 


Sheep Pelts Spotty 
Occasional sales of an odd car or 
two here and there. Production of 
shearlings and clips still seasonally 
small and leading producers only 


have a car or two becoming avail- 
able to offer at any one time. One 
big packer sold fall clips at $3.50, 
No. | shearlings at $3.10, No. 2s at 
$2.25 and No. 3s at $1.65, all these 
descriptions included in a mixed ear. 

Situation in the wool market has 
not improved any. In fact. condi- 
tions seem worse in some directions 
with the result that pullers are not 
very eager buyers of wool pelts. 
Some very good western and native 
wool pelts froin lambs averaging 
around 100 Ibs. sold as low as $3.75 
compared with earlier noted sales at 
$4.00. Larger midwestern independ- 
ent packers offering March produc- 
tions this week. Some full wool dry 
pelts sold 2c lower at 28c. 

Pickled skins have been selling at 
for sheep and 
more can be 


$10.00) per dozen 
lambs. Understood 
bought on that basis but tanners are 
inclined to back away and talk lewer 
pric es. 
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Goatskins Moving 


More trading activity reported 
during past) week, particularly in 
India and Pakistan goatskins. India 
type Amritsars, selection 80 2007. 
bring $8.25 per dozen c&f. for 
Group 4, $8.50 for 85/1507. Dry 
salted Calcutta” kills 35/45, 20. 
15/3550 0) brought $11.00 and 
Daceas, dry salted, 30/45 25 with 
maximum 10¢, smalls brought 
$12.00. 

First movement of Javas in many 
months reported with sale of Sam- 
arang all primes. 37 kilo, at $LL.50. 
Genuine Batis still at $11.00-811.75 
with trading slow. Bati types at 
$9.00. Berberahs quiet at $8.50- 
88.75 and Addis-ababas at $7.25- 


$7.75. 

Durban extra light’ — goatskins 
brought 26 pence lately and Natal’s 
27 pence equal to 30-31e here. Last 
reported trading in Red Kanos goat- 
skins at 92e per tb.. basis primes. 
White Bornus sold at 82-82Use. 


Dry Sheepskins Slow 

Frading continues limited and lat- 
est reports state buyers want to wait 
until after Leather Show in’ New 
York. They feel they will then be in 
a better position to judge just what 
leather will be wanted and how much 
business can be anticipated for the 
fall run. 

More interest developing in shear- 
lings but generally buyers are out or 
else name prices considerably under 
shippers. Cape shearlings. !4-!2 inch. 
salable around 25 pence but shippers 
able to realize much higher levels in 
I urope, 

Montevideo shearlings selling at 
steady levels for all wool lengths. 
Sizable quantities of shearlings avail- 
able in’ the Argentine and Chile 
with buyers here looking forward for 
the market to decline so that they 
will be able to trade in the very near 


future. Meanwhile, asking prices 
out of reach. 

At the Australian wool sheep auc- 
tions, prices again declined and at 
Sydney, market was 2-6 pence lower 
with longer length wool and lambs 
said to be mostly affected. At Mel- 
bourne, bare to one inch declined 
one to three pence. shorn lambs, new 
season lambs and hoggets, two to 
four pence, burry types three to six 
pence lower. Australian currency. 
Pullers here continue to show very 
little interest. 

With Fuiton County — practically 
out of the raw stock markets, difi- 
cult to quote any of the hair sheep 
selections. Latest reports from the 
Cape that Port Elizabeth glovers sold 
to Europe at 147 shillings 6 pence. 
Cape Town glovers continue to be 
quoted around 150-160 shillings. 
basis primes. 


Pickled Skins Quiet 

New Zealand market has again 
quieted down as most buyers are un- 
willing to meet advances being asked 
he freezers. At the last sales of ““Wall- 
lacetown” skins on tender. 3.000 
dozen lambs sold at 68 shillings 81 
pence and 1.000 dozen sheep at 92 
shillings 4 pence to U.S. Part of 
the 5.000 doz. “Belfast” lambs sold 
U.S. at 55/6 shillings. No late sales 
of other brands confirmed on direct 
sales. Other markets slow and nom- 


Reptiles Limited 

Some selling quarters state there is 
still interest in Madras bark tanned 
whips but due to lack of offers trad- 
ing has been restricted. Buyers ideas 
still around 70c for 4 inches up, aver- 
aging 41.4 inches, 70/30. selection. 
Shippers ideas are usually about 5c 
more with the larger sizes proportion- 
ately higher. 

Large cobras could also be moved 
at a price, if available, but few of- 


fered. Shippers offering some small 
sized whips, but very little interest 
though occasional sales indicated in 
314 inches, 70/30 selection. Siam 
ring lizards also salable with some 
buyers now indicating ideas around 
$1.45 but shippers ask $1.60. 

Good demand for Brazil back cut 
tejus at 59-60¢ fob., but offers small 
and then shippers want to include 
giboias, not wanted. Most of the large 
tanners waiting until after the Leather 
Show before committing themselves 
further on raw stock. 


Deerskins Slack 

Most of the large buyers are out of 
the market, not even returning coun- 
ter bids. New Zealand market said 
slightly easier as offers now noted at 
$1.15 cif. Buyers have reduced their 
ideas to $1.00 cif. Recently bids of 
$1.12 cif. were in the market and 
while it is possible some business may 
have resulted at that price, this could 
not be confirmed as sellers had been 
rather firm in their ideas above that 
figure. 

No late offers of Siam skins but 
here too, late buyers have withdrawn. 
Brazil “jacks” firm at origin and 
while there have been offers at 55c 
fob., basis importers, others are talk- 
ing more. Buyers not interested at 
any price, at the moment. 


Pigskins Lag 

Trading has slowed considerably 
and shippers soliciting bids have 
failed to get buyers to submit ideas. 
Peruvian market slow due to hunting 
restrictions and offers have been 
lacking. 

Reports from Brazil that few skins 
are coming in and on that account, 
shippers have not been forcing offers 
on the market. Counter bids not ac- 
cepted as sellers state they are mov- 
ing supplies locally at better levels. 
Some offers of Chaco carpinchos but 
sellers not willing to accept buyers 
indications of around $3.00 fob. 
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News Quicks 


About people and happenings coast to coast 





Illinois 
® John Dooley and Harold H. Norlic 
have purchased the equity held by 
S. I. Reed’s widow in the firm of 
S. I. Reed & Co., Chicago leather 
Reed died last Nov. 13. 


The new owners were associated with 


wholesaler. 
the company prior to Mr. Reed’s death. 


New Hampshire 

® oO. A. Miller Treeing Machine 
Co., Plymouth branch of United Shoe 
Machinery Corp., is now known as 
O. A. Miller Co., according to an 
announcement by R. H. Daniels, man- 
ager. The company has recently in- 
troduced a new treeing machine and 
is widely known as manufacturer of 
Miller shoe trees and distributor of 
¢ ordo-t lyde shoe laces. 


® Harold A. Smith, recently retired 
as superintendent of the building and 
power plants and purchasing agent 
of machinery and equipment for the 
International Shoe Co. factory in Man- 
chester, was honored by friends and 


associates at a recent dinner. Shoe 


and leather officials from all over 
New England attended the testimo 
nial, at which Smith was presented 


various gifts. 


Massachusetts 
@ The March issue of the Harvard 
Business Review contains a second ar- 
ticle by Harry S. Freedman, treas 
urer of A. Freedman & Sons, Inc., 
New Bedford shoe manufacturer. The 
titled ‘es ffective Manage- 
ment in Small Business’ and 
with practical management problems 


article is 
deals 


in non-technical language. 


® Frank Reed, head of Beese, Osborn 
& Odell, Inc.’s, Boston office, has com 
pleted 40 years of service with the 
sheepskin firm. He is widely known 
in shoe manufacturing and tanning 


circles. 

® C. S. Pierce Co., Brockton manu 
Style-forms and Fitall 
shoe trees, has introduced a new shoc 
form called the “Sylhouette.”” The 
new form is described as “light, airy, 


facturer of 


with slim tapered top and toe—def 


initely slenderizing,”” and is made of 


light-weight, fade-resistant plastic 


® Dunbar Products, Inc., has been 
organized to deal in shoe fabrics at 
179 Lincoln St., Robert 
Raphael is principal. 


Boston. 


® Abraham Caswell of Caswell Dou 


cette Shoes, Inc., Lynn, has been 


named chairman otf the shoe and 
leather division of the 1952 Red Cross 


Fund Campaign in Lynn. 


®@ The National Foot Health Council 


is distributing posters to industrial 
plants as part of its program for Na 
tional Foot Health Week of May 17 
24. “Keep Your Feet Fit for the 
Job” has been selected as a slogan for 


the industrial campaign. 


New York 


@ Trustee has been appointed undet 
bond of $1,000 in the bankruptcy mat 
ter of Capri Shoe Corp., New York 
women’s shoe manufacturer, it is re 


ported. 
@ T. D. Oster has opened an office 


as tanners’ representative and leather 
jobber at 21 Spruce St., New York 


@ |. Miller & Sons, Ine., 
City, has announced the ippointment 


of Esther Wachtel as head of the 


Long Island 





lf YOU ARE 
EXPORTERS of 


MACHINERY or 
SUPPLIES for the 
LEATHER or SHOE 


INDUSTRIES 


WILLING to go into the 


Wi Y 
ly, 


Apartado 7103 
Mexico, D. F. - MEXICO. 


Milwaukee. Wis. 





OR 
LABORATORIES INC. 


about any—and al//—of your tan- 
ning problems. 


August C. Orthmann 
Director & President 


iN 


HAA wD QQ WO 


WEE 


@ Get our advice—our hel 
relative to those perplexing ditt. 
culties regarding Finish—and Re- 
pair—in shoe factories. 

@ Fellowships in problems of re- 
search—for various industries allied 
with tanning. 

@ Have us develop any new 
processes you have under contem- 
plation. 


922 NORTH 4th STREET 
Telephone: DAly 8-6426—8-6427 
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adv ertising program tor its wholesale 
division and Mrs. Henriet Meredith 
to supervise advertising for the com 


pany’s retail outlets. 


® Friedrich Roland is now repre- 
senting National Leather Products 
Co., Inc., of Newark, N. J., in New 
York City, New York State and New 
Jersey. He is handling the firm’s line 
of top grain cowhides, splits, skiffings, 
double butt splits, and glazed saddle 
leather, California style, for the lug- 
gage, billfold, wallet, handbag, belt 
and novelty trade. Roland has offices 
at 141-40 84th Drive, Jamaica 35, 


® Getschal & Richard has been ap- 
pointed to handle adv ertising of Alta 
Products Corp., manufacturer of foam 


rubber slippers. 


® Anthony Terranova, lasting and 


making room foreman, has joined 
Triple Novelty Footwear at Maspeth, 
L. I. He was formerly associated with 


Fairfield Shoe Corp. of Fairfield, Pa. 


® Encore Footwear, Inc., has an- 
nounced plans to expand outside the 
New York area where the firm oper- 
ates the leased shoe department at the 
Failored Woman. The company’s 
pl ins call tor other leased departments 
in specialty and high fashion depart- 


ment stores 


® Sylvie Hamilton has been named 
fashion director and stylist for Kaplin 
Products & Textiles, Inc., shoe fabrics 


manufacturer. 


@ Heman Leff has joined Grayson 
Footwear, Inc., Brooklyn, as head of 
the sales and promotion departments. 
Leff was formerly production head of 
Turian, Inc. 


® Edward Schwartz, plant execu- 
tive at A. Werman & Sons, has been 
elected sergeant-at-arms of the New 
York Shoe Superintendents’ and Fore- 
men’s Association to succeed the late 
Matty Schwerens. Harry Levy was 
also named executive coordinator to 
serve on the executive staff of the 
North American Superintendents’ and 
Foremen’s Association. Three others 
named to serve as directors of the in- 
ternational group are Jules Schneider, 
Patrick Pisano and Joseph Welsh. 


@ New members of the New York 
Foremen’s Association are Phil 
Drucker of Philmar Fabrics, Jay 
Linehan of Linehan-Carman Rubber 
Co., and Anthony Terranova, now 
making room foreman at Triple Nov- 
elty Footwear. 


® Corey Footwear has been organ- 
ized in New York City to manufac- 
ture boots and shoes for men and 


women. 


® Milton Klein, F. Tugentman and 
Jacob Dorenbush are principals of 
the newly established New York foot- 
wear concern — Sandal-Art Co. — 
with headquarters at 260 East 138th 
St., Bronx. The firm will produce 
a line of handmade imported Indian 
water buffalo sandals for both men 


and women. 


® Walter J. Slodski has announced 
the expansion of his shoe machine 
business. In addition to headquarters 
at 69 Beekman St., the firm has rented 
facilities at 21 Ferry St., New York 
City. 


® The National Authority for the 
Ladies’ Handbag Industry spon- 
sored this past week a comprehensive 
showing of handbags for spring at 
the Fashion Institute of Technology 


in New York City. The showing 
marked the first of its kind by the 


Institute. 


© Famous Slipper Co. has been or- 
ganized to manufacture slippers at 
174 Wooster St., New York City. 
Ralph Silverberg is principal. 


® Donald L. Taylor has been ap- 
pointed manager of general develop- 
ments in the development and general 
reesarch department of Hooker Elec- 
trochemical Co., Niagara Falls. He 
will be concerned with general expan- 
sion of the firm’s operations. 


® National Shoes, Inc., held house- 
warming ceremonies for its manufac- 
turers, suppliers and employes March 
1-2 at its new home in the Bronx. 


Louis Fried, president, led the ceremo- 


nies. 


@ Board of directors of American 
Cyanamid Co. has recommended that 
stockholders at the annual meeting 
to be held April 21 should increase 
authorized common stock from 5,- 
000,000 shares of the par value of $10 
each to 12,000,000 shares. 


Texas 


® Graham-Brown Shoe Co. has 
purchased a 126,000 sq. ft. tract of 
land in Dallas for the construction 
of a new one-story building within 
the next two to three years. The new 
building will house the firm and _ its 
subsidiary, Austin Shoe Stores. Gra- 
ham-Brown Shoe Co. recently cele- 
brated its 40th anniversary. A. R. 
Smith is president and F. A. Brown, 
co-founder, is chairman of the board. 


Missouri 


® William N. Sitton has announced 
his retirement as director and assistant 








AJAX MACHINE CO. 


ARE YOU IN STITCHES? 


Every shoe is—for better or for worse. We guarantee to make stitching better, faster, more 
economical through our scientifically engineered method of 


“CONTROLLED STITCHING" 


Call LI 2-8694 


170 Summer St., Boston, Mass. 








CHARMOOZ 


THE PERFECT SUEDE LEATHER 


MATED 


BLACK AND COLORS 


LEATHER 


LEATHER and SHOES 
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Every Hazardous, 
unwanted tack can be 
electronically located... 


No more overlooked tacks due to “hit or miss” hand 
searching! No more scratches and cuts for the oper- 
ator! You can be assured that shoes will leave the 
factory free from misplaced side lasting staples, 
insole and toe lasting tacks. 


What it is. The Tack Detector is a compactly de- 
signed, portable machine utilizing heavy duty elec- 
tronic tubes and parts for long and uninterrupted 
service. Placed on a convenient bench, shoes may 
be inspected without removal from the rack by 
means of the probe or wand which is connected to 
the machine by a light and flexible cable. 


with the UAC 
TACK-DETECTOR 


MODEL A 


ss 
when wand contacts metal objects. Search is rapid 
as over-all contact of the insole can be made on 
one entry and removal. 


High production . . . Low maintenance. Depend- 
ing on factory conditions, production will vary from 
approximately 6000 pairs daily where the operator 
merely searches the shoes to approximately 2000 
pairs where search and removal are performed 
by one operator. Maintenance costs are low. 


For complete details call the nearest United 
Branch Office. 


How it works. Ao audible but UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 








The Book that Kncompasses 
the Economies of the Great 
American Leather Industry 


Every one who is concerned with producing, selling or 


buying leather—also materials, equipment, and supplies 


—should have this panoramic study of the economic 


structure of the American leather industry at hand for 


instant use. 


Historical and technical background of cat- 
tlehide leather tanning. 


Economic structure of cattlehide leather 


industries. 


Combination and integration in cattlehide 
leather tanning 


Domestic cattlehide supplies. 
World hide supplies. 
Tanning materials 


Labor in cattlehide leather tanning. 


Capital in cattlehide leather tanning. 


» 


one of the bas ooks of the shoe 


is much information not hitherto 


published in) book form 


informa 

tion of vital daily concern to every 
er industry 
eautifully printed 

ind rt d, “Economies of 


] 


Cattlehide Fanning” is also 


interestingly written \ book you 


should add to vour library now 


“Eeonomies of Cattlehide Leather Tanning, 
ind leather field 


Here is what it contains: 


Joint production in cattlehide leather tan- 


ning. 
Cost in cattlehide leather tanning. 
The markets for cattlehide leather. 


Characteristics of demand for cattlehide 
leather. 


Competitive aspects of cattlehide leather 


tanning 
Dynamics of hide and leather prices. 


Cattlehide leather tanning during World 
War Il. 


* by Dr. Merrill A, Watson, is 


In its 15 chapters 


$750 


PER COPY 
POSTPAID 


Order a copy today 


RUMPF PUBLISHING CO. 


300 W. ADAMS STREET 
CHICAGO 6, ILLINOIS 





ESTABLISHED 1/908 


Compounders and 
Sulphonators of Oil for Tanners 
and Leather Finish Manufacturers 
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treasurer of International Shoe Co. 
His duties have been taken over by 
Carl E. Brueckmann, 
Sitton has completed 43 years of serv- 


ice with International. 


secretary, 


@® Clark R. Gamble, president of 
Brown Shoe Co., has been elected a 
director of Stix, Baer & Fuller, 


Ohio 
@ Extension agreement for Longini 
Shoe Mfg. Co., Cincinnati, has been 
approved by creditors, it is reported. 
Under the agreement, creditors’ de- 
ferred claims until April 30 and sub 
ordinated them to new credit. 


California 


@ Meledy, Ltd., has been organized 
to manufacture women’s novelty shoes 
at 219 West 7th St. Principals are 
Edward Karlsberg and Mel Kaufmann. 


® Foster B. Rhodes of Baily and 
Rhodes, Los Angeles, has been elected 
to the board of directors of Joyce, 
Inc. He succeeds George Ford, who 
resigned from the board last May. 


Canada 


® Ontario's new Lieutenant-Governor 
and prominent leather manufacturer, 
Hon. Louis O. Breithaupt of Kitch 
ener, received an honorary Doctor of 
Laws degree on March 7 from the 
University of Western Ontario. 


® William Gent Advertising, To- 
ronto, has been appointed to direct 
advertising for J. D. Carrier Shoe 


Delaware 


® C. Harrell Asbury has been named 
assistant manager of domestic sales, 
Heinz A. Lips, manager of the lakes, 
leather and paper section, and Ken- 
neth C. Johnson, manager of the 
textiles section of the Dyestuffs Divi- 


sion of E. I. duPont de Nemours and 





Brazilian Leathers 
Ask 


Schlossinger & Cia. Ltda. 
Caixa Postal 917 


Sao Paulo, Brazil 
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Deaths 





Thomas McGovern 


oo cs 72, shoe manufacturer, died 
Feb. 19 as the result of an automo 
bile accident nar Zanesville, O. 
A well-known shoe manufacturer in 
the Ohio area, McGovern retired in 
1950 after 20 years with L. V. Marks 
Shoe Mfg. Co. in Cincinnati. He 
had previously served as general man 
iger of the Riley Shoe Mfg. Co. of 
Columbus. More recently, he had de 
voted all his activities to his farming 
properties. He leaves his wife, Cath- 
erine; two brothers, Arthur and Paul; 


and three sisters. 


Alfred L. Duke 


retired shoe executive, died 45 
cently at his home in Manchester, 
N. H. 


turer in the area for many years, he 


A prominent shoe manutac- 


was vice president of the A. H. Berry 
Shoe Corp., Portland, Me., at the time 
of his retirement. A native of Dun 
barton, he had lived in Manchester 
for more than 60 years. He was ac 
tive in organizational affairs. Surviv- 
ing are his wife, Annie | 
Cleon M. and Clesson M.; and a 


brother, Elmer O. 


+; two sons, 


Justine B. Driscoll 


61, retired shor ervecttive, died 
recently at Alice Hyde Hospital in 
Malone, N. Y., following an illness of 
two years. He had been a patient 
at the hospital since Feb. 14. At one 
time, Driscoll owned and operated a 
slipper plant at Constable, N. Y., un- 
der the name of Adirondack Footwear 
Co. He was a supervisor and pattern 
maker for r¢ onsolidated Footwear 
Corp. at Malone until that firm closed 


four years ago. 


(Other Deaths Page 34) 


UF BUCKLES BY <W 
7 ORMOND \\ 


Roller-Non Roller 
Steel or Brass Base 
Graceful lines Smooth metal work 
Fine finishes Formed tongues 
—_ 2 ee 


— 
Gilt Bronze 
Nickel » Gunmetal * Colors 


Represe 


RRA x nee Samples 


line 
MPA 


— 


3325 Hudson Ave Union City, N.} 


vsé~ HAB-U-CO 


ly HADLEY’S 


a new, proved line o 


SOLVENT TYP 


CEMENTS 


* FOR MACHINE OR 


BRUSH APPLICATIQ 


SEE NEAREST REPRESENTATIVE 
OR WRITE US DIRECT 


In Pennsylvania JOHN MELLOR 
416 W. Cherry, Palmyra, Penn 

In Ohio. . H.R. GARSIDE 

626 Broadway. ¢ h 

In Chicago. .W. 

933.N 35th, Milwau 
inCalifornia NELSON-RONEY ( 
678 Howard, San Francisco 5. Cal 
In Tennessee £. B. WEST 

PO Box 154, Lewisburg, Tenn 

In Texas...J. G. MAHLER CO 
1314 Wood, Dallas, Texas 

In Mich.-Wis...G. M. WILLIAMS 
4101 N. Ardmore, Milwaukee, W 
St. Louis - Southern Illinois 

JOE MONROE 

Missouri Arkansas 

HARRY D WARD 


b od 


USE GRIP’ CEMENTS 
FOR ALL/THESE OPERATIONS... 


ae for fermanent Sole attaching 
La fr Sole laying 
. y.ftor Cushion Sole laying 
: for Wrapper lasting 
|. for Heel Breast cementing 
. for cellulose or lacquered covered heels 


TdF-GRIP’ dries quickly and is 


light in color, too. 


J 

TF - GRIP meets the popular de- 

mand ...stands up and is thoroughly 

dependable. Yes, it’s ‘TUF!’ 

SEND FOR SAMPLES 
SINCE 1919 


HADLEY BROS.- UHL CO. 


514 CALVARY AVE. @ ST. LOUIS 15, MO. 





CELASTIC* gives Postman 
FIRST CLASS Comfort! 


(Toe Linings stay Tight and Unwrinkled after 
Two Years Wear—in All Kinds of Weather) 


Like policemen, salesmen and others who must earn a living 
on their feet, the postman appreciates maximum comfort in his 
shoes. With Celastic he gets this comfort in the toe area, be- —_—Here’s an unretouched “cutaway” photo of a shoe worn 


by Mr. Claude L. Voorhies, a postman of Nashville, 


cause linings are smooth and the box toe holds its shape for Tenn. Mr. Voorhies states: “I wore these shoes for two 
years on my mail route, covered eight miles a day and at 


the wear-life of the shoe. no time suffered toe discomfort due to loose and wrinkled 
toe linings”. 


The sure union of lining, box toe and doubler produces 
tight wrinkle-free toe linings, and brings a measure of quality 
to your footwear that will be reflected in loyalty to your brand 


name. 


Build Celastic into your shoes — it pays. 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 


*Celastic is a registered trademark of the Celastic Corp. 
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Wanted and For Sule 





West Coast Agencies 
isua personable, intelligent 
xperienced sales manager cal 
ind novelty trade on a strictly 
Address C-5, ¢/« 
300 W. Adams St., Chicago 6, Il 


Leather 


Canadian Representative 
Available 


A SHOE MACHINERY SALESMAN in Quebec 
Province is seeking iditional lines for shoe 
manufacturers Is we acquainted in this 
field and, being a former shoe factory super 
intendent, is qualifie d to offer properly any 
merchandise from styles packing room 
Address C-3, c/o Leather and Shoes, 300 W 
Adams St Chic o G, IB 


For Sale 


PLANET SOLE ROUNDING 
U.S.M.C. Model D 
Good Condition 
Make offer 
CALIFORNIA LEATHER JOBBING 
CORPORATION 
963 Harrison Street, San Franci 


Chamois Leather 


INQUIRIES are invited for our Standard 
Quali ty Fullskin Fin ahaa Chamois Leathers 
yhane bags Cheap prices 


MACHINE 


sco 7, Cal 


MONA CHAMOIS COMPANY 
62a Athol! Street 
DOUGLAS, 1.0.M ENGLAND 


For Sale 
54 x 26” with Hydraulic 
heavy head and base, com 
Self-oiling system ete 
new in 1943 but has seen 
Nill guarantee same as 
I I hi it price fe Yr quic k sale 
Write Box X-4 300 West 
Ada st Cl 


For Sale 


USMC Rapid Folding Machine Model H 
Foot-Power Cameo Eyeletting Machine 
Complete with Hoppers and Raceways 
oth machines in excellent condition 
THE LOCKTITE COMPANY, INC 
GLOVERSVILLE, N. Y 


Jr Aallaaher 
& Co., Mie. 


CEASLERS IN 


OUME*sTIC & FOREIGN 


Wekled Sheep Sliins 


PFABODY, “IASS. 


Rates: 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘Situations Wanted"’ 
column, where space costs $2.00 per inch 
for each insertion. 

L i adver cost $2.50 per 

for each insertion under ‘‘Help 
Wanted"’ and ‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 
Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Tuesday fi for a! in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING co. 
300 W. Adams hicago 6 








Cutting Foreman 


‘G FOREMAN desires pos 
irm Vill go anywhere 
ce tting t 





Help Wanted 














George H. Scherer 
Consultant Tanner 


Sole & Upper Chrome & Vegetable 
1300 Resester Ave 
Baltimore 12, Md 


SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
Research and Government Work a Specialty 


E-4 19 Pingry Place, Elizabeth 3, N. J 
ELizabeth 3-7336 


Cash Buyers of All Grades of 
Animal Hair 


Horse and Cattle Tails 
Horse and Cattle Tail Hair 
Mane Hair — Hog Hair 
KAISER-REISMANN CORP 
230 Java St., Brooklyn 22, N. Y 
Telephone: EVergreen 9-5953 





Situations Wanted 





Leather Expert 

SEEKING POSITION as supervisor of old 
reputable firm. Highly experienced in vegetable 
tanning, cow hides. bag, case and strap 
leather. Also specializing in alligator, lizards 
and snakes, plus any other form of fancy 
leather. Best of references. Address B-13, c/o 
Leather and Shoes, 300 W. Adams St Chi- 
cago 6, Ill 








LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


(QUEBRACHO CRYSTALS) 


GEORGE H 


GRISWOLD 


14 Pranklia St. Salem, Mass. 


Finisher 


types of leather. t 
ypes i 


y. Should be able to 


» LEATHER AND SHOES 
) Vesey St., New York 7, N 


Salesman 


SALESMAN WANTED, side 
Department Stores Shoe Chains 


ommissio or territor 





wun 

© SPRUCE EXTRACT 
WHI 

© POWDERED SUPER SPRUCE 
wnt 


© LACTANX 
wut 


ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 16, N. Y. 


OPERATING PLANT AT 
Erie, Pa. 

















THE WOBURN MACHINE COMPANY 
HIDE AND LEATHER MACHINERY 
PROMPT SERVICE ON MACHINERY REPAIRS 


TEL. WO-2-0330 
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201 MAIN ST., WOBURN, MASS. 
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SPECIAL MACHINERY FOR 
WELTING ¢o' 
RANDS = O*o 
HEELS Ye? 


THOMAS BOSTOCK & SONS 
BROCKTON, MASS. 
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Coming Events 


Deaths 


Index to Advertisers 





March 9-12, 1952 
and Style Exhibit 
New York City 


Allied Shoe Products 
Hotel Belmont Plaza, 


March 11-12, 1952—Showing of Ameri- 
can Leathers for Fall and Winter, 1952. 
Sponsored by Tanners’ Council] of Amer- 
ica, Inc., Waldorf-Astoria Hotel, New 
York. 


April 27-30, 1952—-Annual Shoe Show 
ing. Sponsored by St. Louis Shoe Manu- 


facturers’ Association 


May 5-7, 1952—Annual Spring Conven- 
tion of Tanners’ Council. Castle Harbour 
Hotel, Tuckerstown, Bermuda. 


May 11-13, 1952—Fourth Factory Man 
agement Conference. Sponsored by Na- 
tional Shoe Manufacturers Association. 
Netherlands-Plaza Hotel, Cincinnati, O. 


May 11-15, 1952 
Show of America 
Fall 1952, sponsored by National Associa 
tion of Shoe Chain Stores and New Eng 
land Shoe and Leather Association. Hotels 
New Yorker and McAlpin, New York City 


Popular Price Shoe 
Showing of shoes for 


May 19-20, 1952—Eighth Annual Meet- 
ing of National Hide Association, Hotel 
Cleveland, Cleveland, O. 


June 1-4, 1952—-Annual Convention of 
American Leather Chemists Association. 


Ocean House, Swampscott, Mass. 


Joseph A. White 


§7, rubber footwear executive, 
died suddenly on Feb. 28 in Pompano 
Beach, Fla., of a heart attack. He was 
sales manager of William F. Mayo Co., 
a division of U. 8. Rubber Co. in Bos- 
ton, Mass. A native of Houlton, Me., 
he had been associated with the com 
pany for over 25 years. Starting as a 
salesman in the footwear division of 
the Boston branch in Sept., 1926, he 
became sales manager of the branch 
in Dec. 1941. He was named sales 
manager of the William F. Mayo Co. 
in Feb. 1946 and held that position 
until his death. Surviving are his wife, 
Vivian B.; his father, Joseph B. White; 
two sisters and two brothers. 


(Other Deaths Page 31 





Sept. 2-5, 1952 Allied Shoe Products 
and Style Exhibit. Hotel Belmont-Plaza, 
New York. 


Sept. 4-5, 1952. Showing of American 
Leathers for Spring and Summer, 1953 
Sponsored by Tanners’ Council of America, 
Inc. Waldorf-Astoria Hotel, New York City. 


Oct. 23-24, 1952—Annual Fall Meeting, 
Tanners’ Council of America, Inc. Edge- 
water Beach Hotel, Chicago, Ill. 


Oct. 27-30, 1952 National Shoe Fair 
sponsored by National Shoe Manufacturers 
Association and National Shoe Retailers 
Association. Palmer House and other hotels 
in Chicago. 
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THE 


RIVER PLATE 


IMPORT AND EXPORT CORPORATION 


Ajax Machine Co. 

Amalgamated Leather Cos. 

American Color & Chem. Co., 

American Extract Co. 

American Hide & Lea. Co. 

Apex Chemical Co. 

Armour Leather Co. 19 

Avon Sole Co. 2 

Barbour Welting Co. 20 

Bostock, Thos., & Sons 33 

Calzado Y Teneria 27 

Commodity Exchange, Inc. 24 

Crompton-Richmond Co., Inc. 17 

Dewey & Almy Chemical Co. | Front Cover 

Ellis-Allen Co. 26 

England-Walton Div., A. C. Lawrence 
Lea. Co. 

Gallagher, Paul, & Co., Inc. 

Griswold, George H. 

Greenebaum, J., Tanning Co. 

Gudebrod Bros. Silk Co., Inc. 

Hadley Bros.-Uhl Co. 

Independent Die & Supply Co. 

Leatex Chemical Co. 

Lincoln, L. H., & Sons, Inc. 

Lynn Innersole Co. 

Marden-Wild Corp. 

Mutual Chemical Co. of America 

Ohio Leather Co., Th. 

Ormond Mfg. Co. 

Orthmann Laboratories 

Quirin Lea. Press Co. 

River Plate Import & Export Co., Inc. 

Robeson Process Co. 33 

Salem Oil & Grease Co. 24 

Schlossinger & Cia, Ltda. 30 

Singer Sewing Machine Co. 3 

Standard Dyewood Co. i 

Superior Tanning Co. 20 

Taber Pump Co. 34 

United Shoe Machinery Corp. 12, 29 & 32 

Van Horne-Kaestner Lea. Co. 21 

Whittemore-Wright Co., Inc. 

Woburn Machine Co. 

Young, J. S., Co. 


Back Cover 
9 





BEWARE OF SUBSTITUTES FOR 


TACCO 
SOLUBLE CLAY 


THERE IS ONLY ONE “TACCO”" 


4 


THE AMERICAN COLOR 
& CHEMICAL CO. 


Sole Distributors to the Leather 
ndustry 
172-176 Purchase Street 
Tel. Li berty 2-0517 Boston, Mass. 
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TABER 
TANNERY 
PUMP S&S 


... have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffalo 3, N. ¥. 


ast 
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HEADQUARTERS }\ 
FOR 
CHEMICALS 


CHROMIUM 


Increased production, pioneering re- 
search and intelligent technical service 
make the Mutual Chemical Company of 
America “Headquarters for Chromium 
Chemicals.”” Whether you are an old or 
new user of Chromium Chemicals, it will 
pay you to come to “Headquarters.” 


With the largest Chromium Chemical 
plant in the world located at Baltimore 
and a second plant in Jersey City, Mutual 
this year will set an all-time production 
record. So for Chromium Chemicals re- 
member the name Mutual... first in pro- 
duction, research and service. 


MUTUAL CHEMICAL COMPANY OF AMERICA 
270 Madison Avenue, New York 16, N. Y. 


KOREON SODIUM BICHROMATE POTASSIUM BICHROMATE 


CHROMIUM CHEMICALS 






































The Theatre, a de Loy 
shoe produced by the 
Brown Shoe Co. in No. 
459 Flight Blue Rosebay 
Willow Calf. 


( - wings of color, shoe f fashion re -aches new he ights _— and 


ROSEBAY WILLOW CALF 


alf is the preferred leather for fashionable footwear — and ROSEBAY 


WI LOW CALF is the preterred calf leather 
AMERICAN HIDE and LEATHER COMPANY 


Boston, Massachusetts 





